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OTICE the heavy rein- 
forced type of construction 
—the clean cut castings, large 
double doors and upright 


7, 


CHICAGO, JANUARY 30, 1926. 


a Rece Cle 


ePIC! 


$2.00 Per Year 


ENINSULAR profits are 

attractive because they are 
adequate, permanent and safe. 
The Peninsular Agency is a 
money maker. 





shaking lever. 


PENINSULAR 
FURNACE 


HE Series 10-20D furnace is the kind of furnace 

that you recommend for the very highest class of 
warm air heating. 

It has dozens of features, dozens of .selling points 
that make it stand out prominently from the ordi- 
nary field. Our catalog is a highly interesting thing 
for you to read —it points out and describes these 
features in detail which of course can’t be done 
here. 

Send for a copy of our catalog and examine 
Peninsular 10-20D construction. 


THE PENINSULAR STOVE CO. 


DETROIT a CHICAGO 
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Oot. oth, 1925. 
Mr. C. B. Strong, Vice President, 
Homer Purnace Conpany, 
Coldwate™, Mich. 


Dear Sir: 
We want to congratulate you on the 
11 on the 


entire Homer furnace line also new 
Remoh 11. 


Since establishing our furnace 
department several years ago we have enjoyed 
our business relations with the Homer Furnace 
Co. and wish to say that with the splendid 
help of sales departaent, ite co-operation 
and the fine advertising help we have found 
Homer selling and é@asy and profitable department 
in our business and with the newly des 
and improved Homer line we expect to further 
increase our sales. 


P We commend the Homer Purnace Co. i ‘ ‘ 
There s Harmony and its puesente to al) prospective dealers ' fc apacity 30,000 
and trust that the New Year will bring you the 
; continued success that you deserve. 


in Furnaces 
Cordially yours, j 


=— boo 7 
The SUCCESS of HOMER UNITY 


The recognition which the Homer Furnace Company enjoys as leaders 
among furnace manufacturers is due to unity in ideals and high qual- 
ity workmanship coupled with a product which meets the needs of 
thousands of home owners. The fact that Homer Furnace Company 
is a family unit trained to service for the furnace buying public is 
truly an asset to your organization. 
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Dealers everywhere are reporting increased sales because the heat 
distribution qualities found in Homer Furnaces are so designed as to 
permit the greatest saving in fuel consumption. 


— 
117% 
= 


| 
i 


Write today and ask that our dealer’s sales plan be explained to you 
in full detail. This means greater success upon your endeavors to 
make your business a credit to both yourself and us. The increasing 
demand for Homer Heated Homes will be met by someone in your 
community. 


HOMER FURNACE CO., Coldwater, Mich., U. S. A. 
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Tue CINCINNATI SHEET Merat & Roorinc Co., Southern Distributors, C1ncinNATI, OHIO 
Janey, Sempre, Hitt & Co., MINNEAPOLIS, MINN., Northwestern Distributors 
M. A. Carp & Son, 183—6th Ave., New York, N. Y., Eastern Distributors 
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The SUPER - SMOKELESS Furnace 


is the only really smokeless fur- 
nace on the market. It brings 














Cutaway View of 
SUPER-SMOKELESS FURNACE 


UTICA, N. Y. 








You Can Increase f 


Your 1926 Business e 


OU can increase your 1926 Business by 

taking on the Utica line of furnaces. The 
Utica SUPER-SMOKELESS Furnace has 
definitely superior features found in no other 
furnace. It offers outstanding advantages to 
the Home Owner, and places the adie 
above ordinary competition. You can get a 
real price for your work and reap larger 
profits with this remarkable furnace. 


The new Utica Merchandising Plan will 
also bring more customers—sell more furnaces 
—and increase your profits. It has been thor- 
oughly tested and is a proved success. Under 
this plan our representatives co-operate closely 
with our dealers and help them sell the fur- 
naces they buy. It enables them to secure the 
largest possible amount of business and to 
secure satisfied customers who build future 
business. 3 


It will mean Increased Business and Larger 
Profits to take on the Utica line of furnaces. 
Let us send, without obligation to you, full 


articulars about our SUPER-SMOKE- 
LESS Furnaces and Utica Merchandising 
an. 


UTICA HEATER COMPANY 


Manufacturers of the CHICAGO, ILL. 
CELEBRATED LINE OF WARM AIR FURNACES FOR EVERY HEATING NEED 








UTICA HEATER COMPANY, Utica, N. Y. 


Gentlemen: 


Please send, without obligation to me, complete information 
about your SUPER-SMOKELESS Furnace and the new UTICA 
MERCHANDISING PLAN. 








Published Weekly 
Entered as Second 


620 South Michi Avenue, Chicago 


Matter June 25, 1887, at the Post Office at Chicago, Illinois, under act of March 3, 1879. 
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20 years of Success 
and Service behind 
every Wise Furnace 


HE dealer doing business with Wise fur- 

naces and the Wise agency sells furnaces 
that have proven successful and unusually 
satisfactory for over twenty years. 


He offers to his public furnaces that are 
noted for their great durability and numer- 
ous heating and convenience features. 


The dealer who secures the Wise agency 
for his territory aligns himself with a com- 
pany that believes and lives up to its policy 
of real Service in deliveries and all other 
transactions. 


The Wise guarantee is this: 


Highest Quality, Best Workmanship, and 
Absolute Satisfaction to the dealers. 


Wise furnaces represent high grade warm 
air heating service at an economical cost. 


Write for interesting catalog and 
agency details NOW 


The WISE FURNACE CO. 


AKRON, OHIO 


























When Money 
Doesn’t Talk 


Te ee ae 
furnace feels he has to bid low to get the job. 


The dealer with the Moncrief Furnace doesn’t 
have to work on the low-bid basis. 


He can deliver so much more for a more 
reasonable figure that he talks—and delivers—on 
a comfort-satisfaction basis. 


There is more satisfaction for you—and for 
your customer—in the Moncrief Furnace Line. 


Write for details 


Ohe 
Henry Furnace & Foundry Co. 


3471 E. 49th Street Cleveland, Ohio 


Manufacturers of single and double wall pipe 
and fittings, galvanized pipe and fittings, etc. 





Eastern Sales Offices: 


E. L. GARNER ¥F. H. HANLON W. 8S. McOREA 
177 23rd St. Batavia, New York 105 Federal St., N. 8. 
Jacke Heights, L. I., N. ¥. Pittsburgh, Pa. 


Western and Southern Distributors: 
JOHNSON FURNACE CO. MONCRIEF FURNACE CO. 
Kansas City, Missouri Atianta, Ga. 


MONCRIEF FURNACE & MFG. CO. 


MONCRIEF 
FURNACES 

















Say you saw it in AMERICAN ARTISAN—Thank you! 
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Weir 
Improved 
Construction 


Bows pouches and 
doors are surface 
ground-absolutely perfect 
fitting. Notice lever han- 
dle — adjustable hinges. 
Always.a perfect-fitting 
door with this new feature. 


A big 
new Weir 
feature 


T= pouches or feed 
and ash throats ex- 
tend thru the front. 
There are no door frames 
and no joints inside the 
casing. Doors are fitted 
direct to pouches. 








Again—it is easier to sell the Weir 


b inp warm air heating contractor who takes his business seriously is bound to realize sooner 
or later that his biggest business possibilities lie in selling highest quality. 

He will easily realize that a man interested in having his home heated will be more easily 
convinced and sold if presented with indisputable high quality and efficiency backed up with a 
real guarantee. 


The Weir furnace has always had real heating features to talk about and its quality has 
always been top-notch. 


Now it possesses more real sales clinching features than any other furnace made. 

Weir scientific construction is backed up by The Meyer Furnace Company with a brass 
plate permanently attached to the furnace guaranteeing its operation, and certifying its 
heating capacity. 

On top of this each Weir is guaranteed for FIVE YEARS direct to the user. THIS IS A REAL GUAR- 
ANTEE—A BROAD GUARANTEE COVERING THE ENTIRE FURNACE—with no strings attached. 


And—these are just a few of the reasons why the Weir is easier to sell. 


Write today for detailed information concern- 
ing Weir construction and the Weir guarantee. 









ieee oa 
Wei Vine See! 


UMace 


Ce ertified 











When writing mention AMERIVAN ARTISAN—Thank you! 














_— - - 


————— 








6 AMERICAN ARTISAN AND HARDWARE RECORD January 30, 1926 











"THE furnaces shown here, | 


LET us send you full de- 
the Nesbit, the Weir and 


tails and catalogs cover- 
ing this line. Let us show 
you the completeness of our 
furnace line and demonstrate 
our reliable service. 


itachi Aub-Cose Furnace . 
WE a ig large stocks of every 
furnace supply item from 
Register to Furnace Cement. All 
lea ing makes and dependable quality. 
Let us fill your next order— 


the Stanco, fit your every re- 
quirement for quality warm 
air heating and at the right 
price. 





[Weir All-Steel! Furnace we will give you real service. Stanco Steel Furnace 
STANDARD FURNACE & SUPPLY COMPANY 
Omaha, Nebr. Western Service for Western Dealers Sioux City, lowa 




















FLORAL CITY FURNACES 


L 2 


FLORAL CITY HEATING CO. 


Chicago Office Detroit Office 
1654 Monadnock Bldg. DEORE, DALE 413 West Fort Street 


Are made in several 
styles and many sizes 


Write for catalogue and 
agency proposition 


Sold to the Trade Only 








40 YEARS’ EXPERIENCE 























Those CLINKERS in the Furnace can best be removed by a 







Pat’d Aug. 19, 1919 FEDERAL 
Good profit to dealers. Send &50c for sample and particulars, CLINKER TONGS 
| FEDERAL MFG. CO., HOLLAND, MICH. 










































Bay you saw tt in AMERICAN ARTISAN—Thank you! 
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WIECHERT FURNACES 


are Gas-Proof 


and Dust-Proof! 


Ts. Wiechert fire pot is cast in two 
heavy sections and the middle joint 
designed to allow expansion and contrac- 
tion. Both sections are strengthened by 
outside ribs, which increase the heating 
surface. 


All joints are double locked, and are 
gas-proof and dust-proof—a big selling 
point for you. 


Are you selling Wiechert Furnaces? You 
should—you will if you'll just show them 
and talk them. Get in on this profitable 
line. Write today for special dealer- 


proposition. 


St. Clair Foundry Corporation 
Centralia, Ill. Belleville, Ill. 








No. 1000 SERIES PIPE FURNACES 























Sell warm air heating on its 
merits—on its superiority 
over steam and hot water 
heating by selling a furnace 
that truly proves your 
arguments. 

Most arguments in favor of warm air heating usually appeal 
to prospective buyers of heating systems. 


The cost of the warm air heating system is much less-upkeep 
less and operation easier and when you are able to prove 
absolute cleanliness and efficient as well as sufficient humidi- 
fication you should better any and all arguments advanced by 
your competitor the hot water and steam heating contractor. 


"WESTERN 


BOILER PLATE FURNACE 


is air-tight—clean heat is assured—the provision for properly 
humidifying the air is guaranteed by reason of its extra large 
water pan and its location on the furnace. 


There are numerous other reasons why the Western is secur- 
ing sales that would ordinarily fall to the competing field. We 
want to tell you all of these reasons—just tell us to tell you. 


REMEMBER THE WESTERN IS BACKED BY 
AN IRON-CLAD GUARANTEE 


Write today 


Complete Stocks carried by these distributors 


SOUTHERN ILLINOIS 
American Foundry and Furnace Co., Bloomington, Ill. 


KANSAS AND MISSOURI 
Kansas City Furnace Co., Kansas City, Mo. 


THE WESTERN STEEL PRODUCTS CO. 


DULUTH, MINN. MINNEAPOLIS, MINN. 





Mention AMERICAN ARTISAN in your reply—Thank you! 
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XCELSIOR 


SELF - LOCK - | 
ING DOUBLE | 
| WALL STACK | 

leads the field for | 


the following rea- | 


Has one tongue only | 


and is made from 


full weight stock. 


Separator and plas- | 
ter clinch part of | 


stack proper. 


Stud hanger set in | 
recess, ready to be | 


pulled over and | 


nailed. 
The 


placed on the mar- 
ket. 


QUALITY 
GOODS 
COUNT 


THE 
EXCELSIOR STEEL 
FURNACE CO. 


118 So. Clinton St. 





first NON. | 
VENTED STACK | 


Chicago, IIl. 
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HERO ‘600° 








The 1926 Leader 
ERO “600” is the best 


furnace you can install at 
any price. It embodies all the 
points you have wanted i 
a quality line. 


Wonderful heater— 
Economical on fuel— 
Dust—dirt—gas_tight— 
Long life of hard service. 


IF. you want a real furnace for a leader 
just depend on our 30 years’ exper- 


ience and tie up with the HERO 
“600.” It will make Noida and 
friends for you. Write for details of 
construction that make it superior. 


Hero Furnace Co. 


101 De Kalb Street 
Sycamore, Ill. 








When writing mention AMERICAN ARTISAN—Thank you! 
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New name, new features, old time high quality, 
improved construction, a 
new size and also a new 
furnace— 


AFCO 


New Copyrighted Name of American Furnaces 


BOILER PLATE FURNACES 


HE American Agency for 1926 means more 

than ever before with these new and better 
business getting assets. 
We have increased our production facilities also 
by installing $50,000 worth of new machinery. 
We want to tell you in detail all about the im- 
provements on AFCO BOILER PLATE FUR- 
NACES and the new size and also our NEW 
CRESCENT TYPE RADIATOR STEEL 
FURNACE. 


Write today for complete details and the 
American Agency offer. 


AMERICAN FURNACE CO. “AROD” BOILER PLATE FURNACE 


2719 to 2731 Morgan Street St. Louis, Mo. (Formerly Known as the AMERICAN) 





























Ohe 
MARSHALLTOWN 
Idea 


has been accepted by thousands of 
home owners and hundreds of live 
dealers. 


Marshalltown Idea of a superior steel furnace 
had immediate success and now its popularity is 
growing by leaps and bounds 


What is this Marshalltown 


Superior Construction? 


N°&tT hard to find really—this illustration tells a good part of 
the story. 

Massive, durable steel construction — air and gas tight — three 

flue crescent radiator — immense direct radiation — pouches on 

which doors hang extending clear through front—positive action 

gravity direct draft damper, and dozens of other easily recog- 

nized features of superiority. 


What about selling it ? 


The sales agency is something you've often wished for—a real, clean cut 
money-making proposition. 

We cooperate on sales and engineering—we want you if you are a live dealer. 
This furnace will be displayed at the following conventions: 
Grand Rapids, Mich., Feb. 9-12; Saint Paul, Minn., Feb. 16-19; 
and Philadelphia, Pa., Feb. 16-19. 


Write today and we'll send complete dealer 
information and illustrated catalog. 


MARSHALLTOWN HEATER CO. 
MARSHALLTOWN, IOWA 











When writing mention AMERICAN ARTISAN—Thank you! 
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WALWORTH CASING RINGS 


Made of Steel 






Guaranteed Exact Measurements and True Circles 


Our Fes years of experience and modern equipment enable us to make these casing rings high 

grade in every respect and fully guarantee them. 

Walworth poi Rings are made to individual requirements and measurements, full circles for 
partial cireles for full cast fronts. With lugs for Double Casing and without 

lugs for ey afm Casing. Write today for descriptive circular and prices. 


Made by the makers of Walworth Double Gratings, Semi-Steel 
Registers, Ventilators, Borders. Side Wall and Base Board Registers 


THE WALWORTH RUN FOUNDRY COMPANY 


West 27th St. and N. Y. C. & St. L. R. s Ra, Cleveland, O. 


Distributors ROBINSON FURMACE CO., Chicago, Ill.: HART MFG. COMPANY ee : PHILLIPS & BUTTORFF MFG. 
MPANY, Nash ville, Tenn. "Eastern Representative: PENN TINSMITH’S St Y CO., Philadelphia, Pa. a) 















































1902 THE BIG OPPORTUNITY for 1926 


For FURNACE JOBBERS 


Established 


CHICAGO 


FURAACE Pip 
AND FITTINGS Secure It Before It Is Too Late 
Unrivalled Production Facilities Enable Us to Offer 


For Satisfaction all You a Furnace, Unequalled in Finish and Mechanical 


Precision—and at a Reasonable Price. 
el rg gfe . Bn The Cleveland Co-operative Stove Co. 





Lies in Warm 
the 
Air 
Agency 
Furnaces 


for 











East 67th St. and Central Ave. Cleveland, Ohio 
OU don’t have to fuss with 





pipe—the latest type of ma- 
chinery makes Chicago Pipe ac- 
All Sizes curate fitting. The design is cor- 





A big seller! 









and — ——_ ee like me — 
Sh and quality of Chicago Pipe the 
east more you use it. WAYNE . WIRE 






It’s strong and well made. You'll 
know why Chicago Pipe is such a 
big favorite when you examine its 





FURNACE BRUSH 


° ° Circular 
quality and construction and 
compare its price with other This brush used occasionally saves many times its cost in a 
makes single winter. Durably constructed, four-foot flexible wire 
7 handle, brush is round steel wire. Get details today and ask 





Write for Price List T. oday. about our “Art” aio a prevent streaked walls. 


CHICAGO FURNACE SUPPLY CoO. HARDWARE SPECIALTY COMPANY 
1276-78-80-82 Clybourn Ave. CHICAGO 221 East Berry Street Fort Wayne, Indiana 




















When writing mention AMERICAN ARTISAN—Thank you! 
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BOOMER 


HIS is our latest addition to the 
Boomer line. We heartily recom- 
mend it for your favorable considera- 


tion. 



















The severe tests we have given this fur- 
nace have proven its durability. The un- 
solicited reports we received from users 
last winter have been most flattering. 


For durability, economy, easy to oper- 
ate, easy to set up and the low price at 
which we offer this furnace, you will 
make no mistake in arranging for the 


agency. 


THE HESS-SNYDER CO. 
MASSILLON, OHIO 
Makers of BOOMER FURNACES for Forty-Three 




































FURNACE CEMENT 


Roof Cement — Stove Putty 
Plumbers Putty 


PAINTS and SPECIALTIES 


WILLIAM CONNORS PAINT MFG. CO. 
TROY Established 1852 NEW YORK 


JAMES L. PERKINS 
Western Distributor 
140 S. Dearborn St., Chicago, Ill. 























If It’s Repairs For Tien, 
STOVES, FURNACES The Finest 


OR BOILERS— Wood Faces Made 
VERY Marsh Wood sare is accurate, durable, 
artistic, and yet economical. 
WE HAVE THEM Highest grade selected lumber from our own forests, superior 
Send for Our Illustrated emg = ry the facilities of a large modern plant are reasons 
Book of Order Blanks Toda why Marsh Wood Faces are used more than any other. 
: Onfe trop gm fgbter. At nating Jobber 
Ng RTHWESTER CHICAGO for our latest catalog and price list. ~~ 
STOVE REPAIR CO.LN ILLINOIS The Marsh Lumber Co. 


DOVER, OHIO 























When writing mention AMERICAN ARTISAN—Thank you! 
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The Unseen Hand that 
Robs Your Till! 





He visits every type of business, talking unbelievable 

profits and fabulous savings, intriguing with his 

gilded promises — yet robbing with his unseen hand 

the very till his promises would fill to overflowing. } 

“Buy cheaply” is the slogan of False Economy. Tee 
Beware of him! aA it 


Compare Lamneck Products 
with others in appearance, 
in materials, gauge and work- 
manship. Put them together. 
See how snugly and sturdily 
they fit. Do this.. Write for 
a sample. Get our catalog. 
Just fill in or pin to your 
letterhead and — 


Mail This 
Coupon Now! 


x 
‘ 
‘ 
m 
s 


s 
THE W. E. ‘ 
LAMNECK CO. ee 
Gentlemen: a 


Kindly send me at ge: 


once, free and without obli- 
gation, the items indicated below: 


( ) Your New 


( Dot sceaesdcosevacanee 


ot dangerous thing about price 


uying is that business men who 

do it pride themselves on their 

judgment, whereas, too often, 

they merely play into the hands of 

False Economy. Too often, even 

though buying for less, they actually 

pay far more at the outset than the 

cost of good products, and many times 
more in the trouble that follows. 


Lamneck Pipe and Fittings challenge 
comparison from any standpoint. 
They are sold at quantity production 
prices and as cheaply as good products 
can be sold. It is an economic impos- 
sibility to make pipe and fittings as 


good as the Lamneck Line and sell 


them for one penny less. 


They are designed by skilled engineers, 
made by expert labor and turned out 
on machinery especially designed for 
the purpose. They are the best that 
skill, experience and good saanialids 
can make. 


Back expert wormanship with the 
special patented features of 

hint save valuable time, trouble and 
come-backs, and add to that Lamneck- 
48-Hour-Service and you have every 
reason for standardizing on the Lam- 
neck Line. 


THE W. E. LAMNECK COMPANY 
416-432 Dublin Ave., Columbus, Ohio 
Western Representative: THE QUICK FURNACE & SUPPLY CO., Des Moines, lowa 





-LAMNEC 


PIPE AND 
FITTINGS 





When writing mention AMERICAN ARTISAN—Thank you! 
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G Write Today for Your FREE COPY of This Booklet 


HIS interesting, instructive booklet on ‘“The Proper Use of Pecora for Furnace In- 
stallations” tells you not only how to use Pecora, but why you will want to use Pecora. 
Remember that Pecora is used by the majority of Furnace Manufacturers and installers— 
that it has been the favorite for over sixty years and that it is sold by leading jobbers 














every where. 
Write for the booklet today---no obligations, of course 
PECORA 2 
FACTS ma 
PECORA 
i—I will melt where 
ans cousent om FACTS 
stand. 4—It is easy to use and 
2—Makes a permanent commpaanay 
tight joint. ae ag shrink in 
3—Pecora is odorless. 6—No waste in the 
package. 

















PECORA PAINT CO. 


Established 1862 4th and Erie Avenue 


e by Smith Bowen PHILADELPHIA, PENNA. 


Incorporated 


1911 2 








2° 2 6 ee ee... ai 


- 
te i i te ee a 





BOLTS 


WE MANUFACTURE A COMPLETE LINE 
OF BOLT PRODUCTS, INCLUDING STOVE 
BOLTS, CARRIAGE BOLTS, MACHINE 
BOLTS, LAG BOLTS, NUTS, ETC. ALSO 
STOVE RODS, SMALL RIVETS AND 
HINGE PINS, CATALOG ON REQUEST. 





THE KIRK-LATTY MFG. CO. 


1971 W. 85th St. Cleveland, O. 














STOVE PATTERNS 


QUINCY PATTERN COMPANY 
QUINCY, ILLINOIS 


PATTERNS £08 s70vEs 


PATTERNS 


FOR STOVES AND HEATERS 1x Woop and IRON 
VEDDER PATTERN WORKS “*"%;,°"*° TROY, N.Y. 





















Stove 
Trimmings 
and 


A complete line of standard 
Stove Trimmings and facil- 
ities for making any special 


designs. 


Let us quote you on any metal 
stampings that you may need. 


SE @ STAMPING 


ry SRIDGEPONT WADPANY Tonnechrcur 





Mention AMERICAN ARTISAN in your reply—Thank you! 
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and instructively discussed in its pages. 








AN INVITATION 


AMERICAN ARTISAN courteously invites and urges you to participate in the 
privileges and benefits of its Service Departments. Any phase of the warm air heating 
and sheet metal industries or stove salcs and window display questions may be profitably 
If your problem is a knotty or technical one, 
submit it to the Service Department and secure the benefils of the opinions of other 
men. It is an exchange information department, and you are asked to relate your 
accomplishments and tell how you have surmounted dificullies. Wherever possible rough 
sketches or photographs should accompany the questions or suggestions, as they always 
make clear the point involved. Use these Service Departments freely; they are yours 
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A Face ma Cas't Push In 


HE faces of T&B Registers are heavy and strong 

enough to stand the wear and tear of rough 
usage. Put them where you will, exposed positions 
in hallway or nursery, and they'll show shoes and 
furniture the stuff they’re made of. 


Twelve gauge steel, that’s what it is. Heavier than 
necessary in some cases but we like to play safe — 
for your sake as well as our own. 


For example—take the bottom of these registers. 
We put four re-enforcing bars under the face. Just 
an extra margin of safety. Don’t forget either that 
this is a bevelled bottom —the only one on the 
market. Easy fitting makes easy work. 


We'll gladly send you a catalogue of tle T&B line 


—steel, semi-steel, and cast registers all made by us. 


TUTTLE & BAILEY MFc Co. 
Makers of Registers for 80 years 


36 Portland Sereet, Boston 441 Lexington Avenue, New York 1123-29 West 37th Street, Chicago 
704 East 18th Street, Kansas City Bridgeburg, Canada 


T& Registers 


and Grilles 
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When writing mention AMERICAN ARTISAN—Thank you! 
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Avoid trouble! 
Use Lupton perfect-fitting elbows 


fitted elbow can make a cus _ sheet metal contractors to use Lupton 
tomer dissatisfied with a whole job. elbows exclusively. They find that 
Only by using the best of materials the reliable uniformity, close fit, and 
can the contractor hope to give sat- long wear of Lupton elbows are a 
isfaction and increase his business. source of permanent satisfaction. 


Specify Lupton Elbows to Your Jobber 


DAVID LUPTON'S SONS COMPANY 
Allegheny Avenue and Tulip Street, Philadelphia 


LUPTON 


ELBOWS THAT FIT 








SMALL annoyance like a poorly So it isa matter of policy with many © 
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Say you saw it in AMERICAN ARTISAN—Thank you! 
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Exterior Front View of Geers Apartments, 14th and Broadway, Oklahoma City, Oklahoma, Upon Which Horse Head 


Zinc Roof Was Placed 


Expansion and Contraction Factor Effec- 
tually Overcome in Geers’ Apartment 


Zinc Roof 


Roof Now Giving Satisfactory Service in Oklahoma City 
Where Climatic Changes Are Frequent and Violent 


WNERS and architects of the 

better class of buildings are 
realizing more and more that the 
best materials for their buildings 
are the cheapest in the long run. 
The depreciation on a_ building 
caused by the elements is a factor 
which often spells success or failure 
to the-venture. Of course, where a 


man erects a building for purely 


speculative purposes, that man pays 
little or no heed to the quality of 
materials used. The cheaper the 
better is his slogan from first to 
last. He aims to sell the building 
while still new and so materials 
concern him the least. 

On the other hand there are men 
who put money into buildings for 





By GEORGE J. DUERR 


conservative investment purposes. 
The idea in the minds of these men 
is to erect substantial buildings. 
They have a true concern about the 
quality of materials that go into 
these buildings. It is to their ad- 
vantage to use forethought and 
discretion in the selection of these 
materials. They require that the 
value of their investment remain as 
near constant as possible. In order 
to do this they are almost compelled 
to use everlasting materials wher- 
ever these latter will be exposed to 
the elements. 

An instance of where this very 
thing has occurred is supplied 
in the accompanying illustrations. 
These present to the reader two 


views of the Geers Apartments, 
14th and Broadway, Oklahoma 
City, Oklahoma. 

A great deal of talk has been ex- 
pended upon the impossibility of 
successfully laying a sheet zinc 
roof, gutters and down spouts. 
The main argument is “that the 
expansion and contractions of this 
metal are so great that no soldered 
joint will hold. 

In England and France are zinc 
roofs still doing service, although 
hundreds of years have elapsed 
since they were put on. 

In the old days men built for 
permanence as well as for beauty. 
We in this country build for utility. 
But is there any logical reason why 
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we should not build for permanence 
and beauty at the same time? None 
whatever. Men are realizing that 
fact more and more and are doing 
something about it. 

The expansion and contraction 
bubble was effectually blasted in 


| x a i os 
eee ra 
wae ce 
J * << i -_ ae 


weather changes. Officials of the 
company are rather proud of their 
success with zinc roofs in that cli- 
mate, especially as every one else 
in the sheet metal business predict- 
ed dire results for them, L, S. 
Potts of this progressive firm said: 





Photos Courtesy of New Jersey Zinc Company, Chicago Branch. 
Rear View of Geers Apartment Showing Zinc Gutters and Downspouts 


the Geers Apartments job by the B. 
& H. Passmore Metal & Roof Com- 
pany, who did the work. 

The material used was 20-inch 
strips of Horse Head zinc, 
crimped; making a standing seam 
roof of 18 inches between seams. 
This roof was guaranteed for twen- 
ty years by the contractor and at the 
present no trouble has been experi- 
enced, which is an assurance that 
the roof is taking care of the maxi- 
mum expansions and contractions 
caused by Oklahoma’s sudden 


Six Reasons 


Why 


“Tt might be well to state, however, 
that we would not attempt to put 
on a zine roof of any description, 
excepting zinc shingles, unless the 
material used was Horse Head 
zinc.” 

The members of the B. & H. 
Passmore Metal & Roofing .Com- 
pany, 110 West Reno street, Okla- 
homa City, Oklahoma, are Hollis 
and Burnice Passmore. The firm 
is a co-partnership and has been in 
the sheet metal and roofing - bus- 
iness for eight years in February. 


Management 


Should Decide Credit Policy 


Read Them Over and See If 
“Your Practice Conforms To Them 


HE management generally 
should decide upon the credit 
and collection policy that is to be 
followed, by the credit department 
of a business. The decision should 
not be left to the credit manager to 
work out, for several reasons: 
First: Management must decide 
in advance what portion of its in- 
vestment can be allocated to finance 
the accounts receivable. The figure 
decided upon should be sufficient, 
at the low ebb of the business, to 
permit of clearing the bank lines, 
and should be sufficiently high to 


enable the prompt payment of its 
obligations, with the aid of the bank 
lines, when sales volume is at the 
highest peak. 

Second: The margin of gross 
profit that is earned on the sales 
must be carefully considered. If in 
extending a credit line of one thous- 
and dollars, $600.00 _ represents 
labor and material, the credit policy 
should not allow of a large per- 
centage of bad debts, as each dollar 
lost represents 60 cents of. invested 
capital, excluding the portion of 
overhead that is also to be absorbed. 
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On the other hand, a line of 


credit that represents an extremely 


small investment for material and 
labor and which serves to broaden 
the distribution of overhead costs, 
can be safely treated in a more lib- 
eral fashion, because volume sales, 
in this instance, if properly 
financed, can absorb a larger per- 
centage of bad debts. 

In many instances the credit 
manager is not familiar with the 
costs and financial movements of 
his company. When this is the 
case, he is not qualified to decide the 
credit policy. 

Third: Management knows the 
breakdown of the costs; what por- 
tion is applicable to factory, admin- 
istration and selling. A _ credit 
policy that might minimize the cost 
of operation of the credit depart- 
ment, and that will maintain a small 
loss through bad debts, may create 
corresponding increases in selling 
costs. : 

Fourth: Management should dic- 
tate to what extent salesmen are to 
assist in collections. In some lines 
it may be advisable to have the 
salesmen’s assistance with all ac- 
counts that cannot be. collected 
through the ordinary collection pro- 
cedure. In other lines, it may 
prove to be good policy to keep all 
collection matters from the sales- 
men so that they will have no 
occasion for discussion of a matter 
that is disagreeable to the customer. 

Fifth: When it is necessary to 
delegate responsibility to district 
sales offices or salesmen, in the ex- 
tension of credit, management 
should decide to what limit this 
authority extends; and the credit 
man should analyze his write-off to 
determine as accurately as possible, 
the cost of this policy so that man- 
agement can increase or decrease 
the limit of authority. 

Sixth: Closest co-operation 
should be developed between the 
sales manager and credit manager, 
particularly when the question of 
credit restriction arises, when the 
account under consideration is an 
old customer of the house, or per- 
haps a new customer with strained 
working capital. There is so much 
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business to be had with slow-pay 
accounts that it is wise to give them 
individual consideration. It is, in 


fact, with this class of accounts that 
the credit man largely develops his 
value of importance to his company. 


Owensboro, Kentucky, Sheet Metal 
Men Show They Are “Live Bunch” 


Give an Example of What National Sheet 
Metal Delegates Will Receive at Louisville 


OUTHERN hospitality has 
won a place for itself in the 
sun. Nor do the southerners ex- 
perience any difficulty in maintain- 


and Frey, W. C. Bolling—to spend 
a week with them at a fishing camp 
on Green river. Some forty mem- 
bers of the Louisville local left 





Display Made by Owensboro Sheet Metal Works. Inset, Mr. Mattingly and 
Mr. Bennett. 


ing that enviable reputation. It’s a 
gift with which they are just na- 
turally born. They can no more 
get away from it than Mr. O. E. 
Huchison can get out of the sheet 
metal contracting business. 

The spirit of cordiality radiates 
from them. As an example of that 
brotherly spirit the facts given be- 
low are presented. The story con- 
tains a moral which sheet metal men 
in other parts of the country might 
well heed. It also gives the reader a 
hint of what he can expect at 
Louisville next May. 

Last summer the members of the 
Louisville Local Sheet Metal and 
Roofing Contractors were invited 
by the local members of the 
Owensboro organization — Albert 
F. Laub & Company, Owensboro 
Sheet Metal Works, Southworth 





Louisville on Friday evening, char- 
tering a pullman. They spent Sat- 
urday, Sunday and Sunday 
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night as guests of these members 
and the Illinois Central Railway 
Company sent with them one of its 
traveling representatives. The pull- 
man was placed on a side track for 
the convenience of the members. 
The railway representative returned 
with the boys on the following Mon- 
day morning. (We're not inferring 
that they needed him). 

These four members of the 
Owensboro local, together with C. 
F. Lutz, a sheet metal contractor of 
Henderson, Kentucky, and Mr. 
Becker, of the Ohio Valley Roofing 
and Supply Company, made this 
trip one which the Louisville boys 
will never forget. 

No visitor was allowed to spend 
any money whatever for any pur- 
pose and each and every one of the 
forty Louisville members attending 
came back with the hiccoughs and 
indigestion. These side remarks are 
only to emphasize the spirit of Ken- 
tucky’s hospitality and co-operation. 

The accompanying illustration is 
that of a display made by J. F. Mat- 
tingly and H. L. Bennett, proprie- 
tors of. the Owensboro Sheet Metal 
Works, staged at the Industrial’ Ex- 
position which was at the time of 
the Louisville invasion of Owens- 
boro being held. 

QO. E. Huchison, of Kirchdorfer- 
Hutchison Company, visited this 
exposition and asserted without 
hesitation that the display of the 
Owensboro Sheet Metal Works 
was the most attractive display in 





Louisville and Owensboro Sheet Metal Men on Outing. 
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the entire exhibit. Other business 
people in Owensboro and traveling 
salesmen were vociferous in assert- 


ing that the 


Owensboro Sheet 
Metal Works has already been re- 


paid many times over for the ex- 
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penditure made on this exhibit. The 
Owensboro Sheet Metal Works is 
proud of its achievement. 


Sketch Shows the Erection of a Warm 
Air Heating Duct 


Herein Is Illustrated the Solution of a 
Problem Which Every Contractor Knows 


By O. W. KOTHE, Principal, St. Louis Technical Institute, St. Louis, Missouri. 


N THE accompanying drawing 

we show another design by our 
friend, Harry J. Ringwood. I am 
rather proud of Mr. Ringwood’s 
development, and the good work he 
is accomplishing. It is not alone in 
the erection field, but it is also 
rapidly entering the engineering 
field. The expression of ideas is 
the first condition and as this con- 
dition is developed further progress 
is always made. 

There are many different ways of 
erecting ducts, especially the larger 
ones which are always very cum- 


bersome and awkward. Some folks 
use helpers, thereby having from 
four to eight hands to do the job, 
while others work only as a 
mechanic and helper or apprentice, 
or two mechanics to where they 
have a sort of crossboard brace that 
they prize the duct in position and 
hold it there until secured. In this 
case we show a little easier method 
which in many respects shows good 
erection. A chalk line is used for 
centering the hangers which in this 
case appear to be put in with ex- 
pansion bolts or they can be run 


through the ceiling by means of 
rods. The ducts are raised in posi- 
tion by attaching small pulleys to 
the hangers, one on each side, and 
using a rod or pipe at the bottom 
and so heed the duct in place. This 
is much easier than using a person’s 
back and arms. 

Trussels are used for scaffolding, 
being convenient largely because of 
being easily moved and they can be 
changed in length or height as work 
may require. In addition we should 
say that workman should be very 
careful about scaffold boards or 
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planks. There are many men who 
are careless in walking over planks 
and the plank springs up and down, 
which may not break at that time, 
but the fracture has been caused. 
We knew of instances where planks 
were fractured and appeared as 
good as new, but when an ordinary 
light person would walk over they 
would fall down underneath them 
without warning. It is by such 
work that the majority of accidents 
are met with and it is generally 
traced to some careless person not 
knowing how to walk on a scaffold, 
or to misuse scaffold planking for 
other purposes where fractures are 
set up and then under the least ad- 
verse condition. 

We should have said that ducts 
should be erected sufficiently strong 
to allow a plank being slid inside so 


a person can crawl in and clean out 
the pipe or adjust dampers which 
may have disconnected or do other 
such repair work. This requires 
secure bracing, sufficient hangers 
and proper reinforcement. Indirect 
heating and ventilating ducts are 
subject to being laden with dust as 
well as many other things and so 
they must be cleaned out at some 
time or another, otherwise the dust 
is blown into the building and much 
of the purified condition is lost. 
Such cleaning is generally done be- 
fore the heating season opens. 
Often a vacuum cleaner is used for 
the purpose or a spray of steam is 
used to blow the dust out if the duct 
is not too long. Long ducts can 
only be cleaned by putting a man 
inside. Care must be exercised not 
to leave tools behind. 


Sheet Metal Again Proves Its Efficacy 
to Stay Progress of Fire 


Sheet Metal Contractor Who Did 
Work, Making Rapid Progress 


FRAME garage and storage 

house and another building 
with sheet metal siding only eight 
feet away, made an ideal setting for 
a fire test. And sure enough, it 
came, according to Incor Iron 
SHop News. 


The dry wooden building with the 
oily waste, inflammable liquids, an 
automobile, and a quantity of leather 
linings, all contributed to the blaze, 
and the eager flames licked up 
everything in sight—everything but 
the sheet metal building. 

The bonfire roared with the surg- 
ing of the wind, and it crackled and 
snapped as each succeeding board 
and beam succumbed to devouring 
tongues of flame. 

When the firemen finished their 
work, only a skeleton of the building 
remained to tell the story. But the 
sheet metal house stood unharmed 
save for windows that were broken 
or cracked by the heat. 


There was a wooden sheathing be- 
neath the sheet metal and the fire- 
men tore a corner of one of the 


sheets loose to see how the wood had 
fared. Apparently it was as good as 
ever. If you will look closely, the 
torn sheet can be seen in the upper 
half of the photo, toward the center. 
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Victor Sheet Metal Works 
Photos 

These photographs and notes were 
secured through the courtesy of Mr. 
Harold Victor of the Victor Sheet 
Metal Works, Long Branch, New 
Jersey. Mr. Victor has only been in 
business since February of 1924, but 
he is making splendid progress. 

He moved into his present loca- 
tion at 16 Third Avenue just last 
September, but by means of an in- 
tensive direct mail campaign pre- 
pared through the Ingot Iron Shop 
headquarters, and other sales promo- 
tional efforts, his shop is already 
well established as “Sheet Metal 
Quality Headquarters.” The Ingot 
Iron Shop sign hangs above the 
door. 


Only Two Years in Business 
Mr. Victor started about two 
years ago without a dollar in his 
pocket and only a few tools. A 
thorough knowledge of the business, 
constant plugging, and headwork, 
have brought their reward. And 
now with five or six men working 
for him, he is successfully bidding 
on all the large jobs that come his 
way. 
Knows Value of Advertising 
He is an advertiser! And he 
knows how to advertise to get busi- 
ness. It was Mr. Victor’s plan to 





Sheet Metal Covered Building Adjacent to One That Burned. 
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show enlargements cf the fire photos 
in his shop window, with a show- 
card calling attention to the many 
advantages of sheet metal for roof- 
ing and siding. 

Successful business is just the 
natural result of taking advantage of 
every available opportunity to get 
business. 





Carolinas-Virginia Sheet 
Metal Men to Meet 
Last Week in February 


The fifth annual convention of 
the Carolinas-Virginia Sheet Metal 
and Warm Air Heating Contrac- 
tors’ Association will be held at the 
Hotel Richmond, Richmond, Vir- 
ginia, February 24 and 25. 

Richmond, the historic capital of 
the confederacy, offers much of 
interest to the visitor and the com- 
mittee of Richmond contractors, 
headed by Reuben Burton, Jr., 
plans a tour of inspection to all the 
points of interest and to the battle- 
fields around the city. 

An interesting program, filled 
with intelligent discussions of prob- 
lems vital to the sheet metal indus- 
try in the association’s territory is 
being prepared by George I. Ray, 
president. 





Twenty-one Members of 
Milwaukee Sheet Metal Asso- 
ciation Hold Monthly Meeting 


The regular monthly meeting of 
the Master Sheet Metal Contrac- 
tors’ Association of Milwaukee was 
held recently. 

_ The meeting was called to order 

by President Joseph M. Hollitz at 
8:15 p.m. There were 21 members 
present. .A motion was made and 
carried that the secretary write the 
Bergstrom Stove Company request- 
ing them to have a representative at 
the next meeting regarding selling 
direct. 

A committee consisting of R. 
Jeske and William Hammann sub- 
mitted a list of proper specifications 
for sheet metal work which are to 
be submitted to city and other 
architects and builders. 

Members in good standing are 
44. Members resigned or taken 


from roster for non-payment of 
dues are 3; members still owing 
dues are 4; roofer members in good 
standing are 5. 

Mr. Bogenberger gave a report 
on the Employers’ Council. The 
following officers were elected for 
this association for the year 1926: 
T. E. Tonnsen, president; A. 
Schuman, first vice-president; A. 
Goethal, second vice-president; Art 
H. Podolske, secretary; Henry 
Pluckhan, treasurer; A. Graunke, 
sergeant-at-arms; and R. Jeske, 
Walter Bogenberger and Joseph 
Hollitz, executive committee. 

Business meeting adjourned at 
9:45 p. m. and all members went 
over to the Blatz Hotel where re- 
freshments were served. 





Michigan Sheet Metal 
Convention Plans Pro- 
gressing Rapidly 

A special meeting of the Battle 
Creek Sheet Metal Contractors’ As- 
sociation was held in the office of 
Shouldice Brothers’ Sheet Metal 
Works, Friday night, January 22nd, 
to discuss plans and arrangements 
for the annual convention to be 
held in Battle Creek, March 1-2-3 
and 4. Reports from the various 
committees were accepted and fa- 
vorably passed upon, according to 
Secretary Frank Ederle. 

The surprises which are in store 
for attendants at the convention 
prevent any disclosures, but this 
much may be said, Battle Creek 
started the state association and is 
sufficiently proud of its accomplish- 
ments not to leave a stone unturned 
to provide a suitable home-coming. 


John Darlington & Company, 
charter members of the state associ- 
ation are directing activities, which 
with the help of Jim and Lon Shoul- 
dice, Bill Lusk, Guy Fitzgerald and 
Pete “Nigger” Jones, expect to fur- 
nish the best entertainment ever of- 
fered the organization. 

Homer Brundage, State Presi- 
dent, attended the meeting to lend 
his careful judgment. Homer ap- 
proved the tentative program. 

On account of the many activ- 
ities of the organization it has been 
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found necessary to employ an as- 
sistant for the secretary, and it is 
announced that D. H. (Gus) Ederle 
was the victim selected. | 





Pecora Paint Company 
Elects S. B. Bowen President 


The sixty-third annual meeting 
of the stockholders of the Pecora 
Paint Company was held in the 
company’s meeting room in Phila- 
delphia, Pennsylvania, on January 
18th. The following officers were 
elected to serve for the year 1926: 
President, S. B. Bowen; vice- 
president, S. B. Bowen, Jr.; treas- 
urer, J. J. Schisselbaner ; secretary, 
J. H. Johnson. A report was made 
by the secretary that the company 
has increased its production about 
25 per cent over the year 1924. 


After the meeting adjourned the 
stockholders journeyed to the Auto 
Club where an annual dinner was 
held. 

In addition to the above men- 
tioned officers the following were 
present at the dinner: W. P. Wer- 
ner, F. G. Pate, W. H. Evans, 
Lawrence Bowen. 





Pennsylvania Sheet Metal 
Men Will Meet 
April 14 to 16. 


The Sheet Metal Contractors’ 
Association of Pennsylvania. will 
hold its annual convention April 14, 
15 and 16, 1926, at Williamsport. 
The headquarters for this conven- 
tion will be at Hotel Lycoming. 





New York Sheet Metal 
Convention Dates Changed 
to April 14 and 15. 


The Board of Directors of the 
New York State Sheet Metal Con- 
tractors’ Association have found it 
necessary to postpone the annual 
meeting of the association. The 
convention was to have been held 
at Elmira, New York, February 11 
and 12. The new dates set for the 


meeting are April 14 and 15. This 
announcement was made by Secre- 
tary John J: Yager, 817 Sycamore 
Street, Buffalo, New York. A pro- 
gram of the convention will be is- 
sued shortly. 
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Excise Tax on Sporting — 
Arms Soon to Be Repealed 


Prospects are excellent for the 
repeal of the Excise Tax on sport- 
ing arms and ammunition and other 
items. The House has passed the 
tax bill which carries with it a re- 
peal of the war time tax and it is 
expected that the Senate will con- 
cur. If there are no hitches, the 
tax measure will reach the Presi- 
dent by the latter part of February 
and should become a law by the first 
of March.. The Excise Tax of ten 
per cent on sporting arms and am- 
munition will cease just as soon as 
the President affixes his signature 
to the bill. 

This tax has been paid by the 
consumers since 1919. The Gov- 
ernment collects the tax from the 
manufacturer, who in turn passes 
it to the jobber, who in turn passes 
it to the retailer, and the consumer 
eventually pays it. National or- 
ganizations interested in the con- 
servation of wild life, trap, and 
rifle shaoting, and hundreds of indi- 
viduals appealed to Congress to 
erase this tax from the books, and 
gave excellent reasons for so doing. 


The Amateur Trapshooting Asso- 
ciation, and the National Rifle 
Shooting Association, dozens of 
state fish and game associations, rod 
and gun clubs, and other organiza- 
tions went on record as being in 
favor of having the tax repealed 
and Peter P. Carney, representing 
the Amateur Trapshooting Associa- 
tion and the National Rifle Shooting 
Association; Herbert P. Sheets, 
secretary of the National Retail 
Hardware Dealers Association, and 
representing about thirty thousand 
retail hardware merchants, and C. 
L. Reierson, president of the Rem- 
ington Arms Company, representing 
th manufacturers of sporting arms 
and ammunition, appeared before 
the Ways and Means Committee 
and outlined the situation. 

Mr. Reierson told of the efforts 
of the manufacturers in behalf of 
the Government during war time 
days, and what the continuance of 
these plants meant to the Govern- 
ment. He requested that the tax 
be eliminated as soon as possible. 


Mr. Reierson and the other speak- 
ers were well received by the com- 
mittee who had heard considerable 
about the injustice of the tax from 
the home folks. 

Everyone interested in having 
the tax removed should write to 
their Senators in Washington and 
request their efforts in having the 
Senate ratify the action of the 
House. 





Copper Consumption 
Large in Manufacture 
of Electric Refrigerators 


Within the last year electric re- 
frigeration has rapidly acquired 
a wide-spread importance through 
the linking up of co-operative effort 
between refrigeration manufactur- 
ers and electric power companies. 

Recent spectacular development 
of this system of refrigeration 
again shows the dependence of 
modern civilization upon copper. It 
is estimated that the iceless refrig- 
eration units which will be manu- 
factured this year will require 
almost 30,000,000 pounds of cop- 
per. 

Motor windings and parts, 
switches, wiring, etc., of the electric 
and mechanical equipment used, of 
course, are of copper. Compressor 
parts, tubing, tanks, etc., must be of 
copper in order to handle properly 
the liquids and gases used as re- 
frigerants, and in ice cream boxes 
large amounts of sheet copper are 
used for tanks and tank covers. 


The great advantages of house- 
hold electric refrigeration are its 
automatic and steady operation, its 
ability to maintain a lower tempera- 
ture of dry cold with entire absence 
of moisture, drip and dirt, and its 
better conditioning of refrigerated 
food. 

Parallel with household refrig- 
eration has developed iceless stor- 
age of ice cream for confectionery 
stores, soda fountains and restau- 
rants, which uses essentially the 
same equipment, and give the same 
advantages of even, dry cold. The 
prospects for electric refrigeration 
extend even further and include the 
florist and fine fruit trade, milk 
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cooling, as well as certain processes 
of food manufacture. 

Considering only the household 
market for electric refrigeration, 
the possibilities for this growing 
industry are enormous. In the last 
five years unit sales have doubled 
each year, and still less than 1 per 
cent of the market has been sold. 
With nearly 20,000,000 ordinary 
refrigerators now in use, and over 
12,000,000 homes already wired for 
electricity the number of electric re- 
frigerators in household service 
alone should soon reach the wash- 
ing machine total, which is figured 
at nearly 4,000,000.—Copper & 


Brass Research Bulletin. 





The Man Who Delivers the Goods 

There’s a man in the world who is 
never turned down, wherever he 
chances to stray; he gets the glad 
hand in the populous town, out 
where the farmers make hay; he’s 
greeted with pleasure on deserts of 
sand, and deep in the aisles of the 
woods ; wherever he goes there’s the 
welcoming hand—he’s the Man 
Who Delivers the Goods. The fail- 
ures of life sit around and com- 
plain ; the gods haven't treated them 
white; they’ve lost their umbrellas 
whenever there’s rain and they 
haven't their lanterns at night ; men 
tire of the failures who fill with 
their sighs the air of their own 
neighborhoods; there’s a man who 
is treated with love-lighted eyes— 
he’s the Man Who Delivers the 
Goods. One fellow is lazy and 
watches the clock, and waits for the 
whistle to blow ; and one has a ham- 
mer with which he will knock, and 
one tells a story of woe; and one, if 
requested to travel a mile, will meas- 
ure the perches and rods; but one 
does his stunt with a whistle or 
smile—he’s The Man Who Delivers 
the Goods. One man is afraid that 
he’ll labor too hard—the world isn’t 
yearning for such; and one man is 
alert, on his guard, lest he put in a 
minute too much; and ome has a 
grouch or a temper that’s bad; and 
one is a creature of moods; so it’s 
hey for the joyous and rollicking lad 
—for The Man Who Delivers the 
Goods.—W alt Mason. 
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‘Conzelman Finds Many 
Heating Engineers Like 
the Old Irishman 

A. Conzelman, manager of 
Round Oak Heating Company, 
Streator, Illinois, makes the follow- 
ing comment on the title “Heating 
Engineer” : 

“Ninety-nine per cent of the so- 
called ‘heating engineers’ are like 
this Irishman : 

“A couple of years ago, in com- 
pany with another furnace installer, 
we drove over to a neighboring city 
to get a few fittings which we were 
short. 

“The neighboring installer, when 
we called, was talking to an old 
Irishman in his shop. This installer 
always admitted that he was a heat- 
ing engineer. He introduced my 
friend to the Irishman, informing 


him that he, too, was a heating engi- 
neer. Then he introduced me, also 
telling the Irishman that I was a 
heating engineer. 

“*So,’ said the neighboring in- 
staller, ‘there are three heating 
engineers here.’ 

“*There are four heating engi- 
neers here,’ said the old Irishman, 
‘for I have been firing boilers for 
forty years.’ ” 





H. S. Durant Becomes 
Manager Cold Rolled Department 
American Steel & Wire 

H. S. Durant has been appointed 
manager of the Cold Rolled Strip 
and Spring Sales Departments, 
American Steel & Wire Company, 
Chicago. Mr. Durant takes the 
place of Lewis Johnson, deceased. 
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Notes and Querie 2: 














Aluminum Sheets 

From J. R. Jones, Ames, Iowa. 

Please inform me where I can 
buy aluminum sheets 7 by 2 feet. 

Ans.—Aluminum Company of 
America, 360 North Michigan ave- 
nue, and Fuhrman and Lundberg, 
444 West Grand avenue, both of 
‘Chicago, Illinois. 

“Kohler” Stove Pipe Cutter 


From The Warnke Brothers Com- 
pany, 305 Nebraska avenue, Toledo, 
io. 


Can you tell us who makes thie 
“Kohler” stove pipe cutter and 
crimper ? 

Ans.—Kohler Manufacturing 
‘Company, 1923 Carson _ street, 
Pittsburgh, Pennsylvania. 


Steel Damper Clips and Pulleys 
From F. H. Berger, Salem, Oregon. 

Can you tell me who makes steel 
damper clips and steel furnace 
‘chain pulleys? 

Ans.—1. Carr Supply Company, 
414 North Dearborn street, Chi- 
cago, Illinois, and Parker-Kalon 


Corporation, 352 West 13th street, 
New York City. 2. Federal Manu- 
facturing Company, Holland, Mich- 


igan. You may obtain both these 
items from Chicago Furnace Sup- 
ply Company, 1278 Clybourn ave- 
nue, Chicago. 

Stamped Milk Can Bottoms 


From Oak Lykins Sheet Metal 
Works, Bixby, Oklahoma. 


Kindly tell me who makes 
stamped milk can bottoms. 
Ans. — Solar-Sturges Manufac- 


turing Company, Bellwood, Illinois, 
and Buhl Stamping Company, De- 
troit, Michigan. 

Stamped Galvanized Can Bottoms 


From Porter's Ogallala, 
Nebraska. 


Please advise me who makes 
stamped galvanized can bottoms. 
Ans.—Buhl Stamping Company, 
Detroit, Michigan. 
Steel Reversible Ventilator Windows 


From Cochran and Black, Hot 
Springs National Park, Arkansas. 


Please give us the name of a 
steel sash firm that makes a product 
similar to the Fenestra reversible 
ventilator windows. 

Ans—David Lupton’s Sons 
Company, 28 East Jackson boule- 


Hardware, 
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vard, Chicago, Illinois, and Phila- 
delphia, Pennsylvania. 


Automobile Radiator Supplies 
From E. W. Hiatt, Sarasota, Florida 

Please tell me who makes auto- 
mobile radiator supplies, especially 
rubber expansion plugs. 

Ans.—The F. L. Curfman Man- 
ufacturing Company, Maryville, 
Missouri. 

Instrument to Measure Humidity 


From W. H. Hilger, 903 West Gar- 
field boulevard, Chicago. 


Can you tell me who makes an 
instrument to measure humidity? 
Ans.—E. Vernon Hill Company, 
64 West Randolph street, Chicago. 
Chicago Firm Making Electrical Fix- 
tures and Bird Cage Stands 


From Charles F. Hauck and Com- 
pany, 59 West Main street, Spring- 
field, Ohio. 


There is a firm in Chicago manu- 
facturing electrical fixtures that 
have taken up making bird cage 
stands. Can you tell us who this 
firm is? 

Ans.—Marshfield Lamp and 
Brass Manufacturing Company, 
1742 Haddon avenue. 

Skuttle Improved Automatic 

Humidifier. 
From Quaker Manufacturing Com- 
pany, 140 North Dearborn Street, 


icago. 
Will you kindly inform us who 
makes the Skuttle Improved Auto- 
matic humidifier ? 
Ans.—Marshalltown Manufactur- 
ing Company, Marshalltown, Iowa. 
Chicago Office of Cleveland Laundry 
Machinery Company 


From E. T. Glass, 5009 Lake Park 
avenue, Chicago, Illinois. 


Can you tell me if the Cleveland 
Laundry Machinery Company, 
Cleveland, Ohio, makers of the 
“Cleveland” .laundry dryer, have a 
Chicago office? 

Ans.—They have a representa- 
tive at 3631 Broadway. 

Chimney Draft Gauge 


From Charles F. Hauck and Com- 
pany, 59 West Main street, Spring- 
field, Ohio. 


Please tell us if there is an in- 
strument made to measure what 
draft a chimney has. 

Ans.—Yes; it is made by E. 
Vernon Hill Company, 64. West 
Randolph street, Chicago. ° 
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Developing Latent Dealer 


Interest in Product 
URING a sales convention held recently by one of 
the large manufacturers of warm air furnaces a 
somewhat unusual procedure was in vogue. Warm air 
furnace dealers were treated to a 3-day course in heating 
and ventilating problems. 

That was-a commendable innovation and the man or 
men within the organization responsible for its occur- 
rence deserve full credit for the idea. 

Many of the dealers responded to the invitation, de- 
fraying their own expenses in order that they might have 
certain problems which confront them in their work 
cleared up. 

Such dealers as did respond to the invitation are not 
ordinary dealers. They are researchers. They are men 
intensely interested in the work they are doing. They 
are men who are reaching out for further information to 
assist them in the work they are doing. They will go far 
in their profession because they have receptive minds and 
a willingness to learn at every opportunity that offers. 

You say, certain men have difficulty in making sales. 
An analysis of their attitudes will generally reveal the 
fact that they do not know their own jobs thoroughly. 
They are not interested enough to provide themselves 
with the specialized knowledge whici: they must have in 
order to do efficient work. The result is that they are 
not convincing when they talk to a prospective customer. 
Their enthusiasm is not contagious. Sales do not follow 
sales effort as often as they shoul! in the natural course 
of events. Discouragement follows. 

The manufacturer should do all in his power to ferret 
out and develop the latent natural interest in his products 
of his dealers. By so doing he will materially reduce 
his list of mortalities—thereby cutting down to a consid- 
erable degree his cost of distribution. He should aim at 
permanence in his dealers. 

It is true that the manufacturer’s salesmen do a great 
deal of missionary work. But these men are so situated 
in the chain of distribution that they cannot possibly do it 
all. Other means must be found to instruct the dealers 
who want such instruction. 

The manufacturer referred to has hit upon a plan that 
will go far toward accomplishing the desired purpose. 
It has not only the virtue of solving problems for dealers, 
but it tends to classify the dealers separating the willing 
ones from those who show by their absence that they are 
not interested. The latter is by far the more important. 

There can never be the contact between manufacturer 
and customer—dealing direct—that there is possible be- 
tween local dealer and his customer. 

If the dealers do not produce the results desired by 
the manufacturer, it is partly the manufacturer’s own 
fault for not showing more interest in the dealer and his 
qualifications for discharging his responsibilities. 


Putting Standard Code Into 
Building Ordinances 


ARM air furnace installers are beginning to see the 

necessity for local organization. They realize that 
they can get farther along the road of progress individ- 
ually with joint action, than they can by going it alone. 
They have not come to this conclusion without bitter 
experiences, however. 

At a recent meeting of the Cook County Sheet Metal 
Club—a comparatively young organization in existence 
only some six months—one was struck with the earnest- 
ness of purpose of this organization. To begin with the 
‘membership attendance—some 45 men—was almost 100 
per cent. The business proceedings were carried out in 
strict accord with Roberts’ Rule of Order. 

The association, comprising as it does at the present 
time only a small portion of the city of Chicago, is now 
making plans for the establishment of branch No. 2. 
Soon the entire city of Chicago will be thoroughly 
organized. Under these conditions it requires little 
imagination to realize the tremendous power for the do- 
ing good the association will have. 

One of the first problems which the association as a 
whole should undertake is the revision of the Chicago 
Building Code so as to include the Standard Furnace 
Code. That admittedly presents some job. But it can 
be accomplished if the force of an entire organization is 
put solidly back of the project. Men in cities like 
Omaha, Columbus, Indianapolis and others have been 
successful in this respect. These men would, no doubt, 
be glad of an opportunity to assist other cities that are 
trying to accomplish like results. 

Methods of procedure in getting the Standard Furnace 
Code accepted in municipal building ordinances are 
many. The one recognized, however, as being most 
provocative of results is that which appeals to the indi- 
viduals who head the various city departments. 

Ask the chief of the fire department of your town 
whether or not he would endorse a code that would re- 
duce the number of fires to minimum. He may think 
you have some “game” you're trying to work, but don’t 
be discouraged. Explain the Standard Furnace Code to 
him. He can’t fail to see your point if you persist. 

Ask the chief of the city health department if he would 
endorse an article in the city’s building code which made 
for better health conditions in the homes of the city. If 
necessary take these gentlemen around to a few furnace 
installations which do not conform to Standard Furnace 
Code precept. Pick out some good “ripe” ones. Then 
show how the code will eliminate all such practice. 

The editors of local papers are other lions you can 
tackle, in order to work up public sentiment favorable to 
the Code. If you can get public sentiment strongly back 
of you, your battle with any political “machine” will be 
greatly minimized. 
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“It seemed,” said Paul Biersach, 
seated in his favorite chair, “that 
when Rastus and Sam died they 
took different routes, so when the 
latter got to heaven he called Ras- 
tus on the phone. 

“‘Rastus,’ he said, ‘how yo’ like 
it down thar?” 

“‘Oh, boy! Dis here is some 
place,’ replied Rastus. ‘All we have 
to do is to wear a red suit wid 
horns, an’ ebery now an’ den shovel 
some coal on de fire. We don’t 
work no more dan two hours out 
ob de twenty-four down here. But, 
tell me, Sam, how is it with you up 
yonder ?” 

“Mah goodness! We has to git 
up at fo’ o’clock in de mawnin’ an 
gathah in de stahs; den we has to 
haul in de moon and hang out de 
sun. Den we has ter roll de clouds 
aroun’ all day long.’ 

“*But, Sam, how comes it yo’ 
has ter work so hard?’ 

“*Well, to tell de truf, Rastus, 
we’s kin’ o’ short of help up here.’ ” 


* * * 


Harry Beaman, president of the 
Indiana Warm Air Heating & 
Ventilating Association, is responsi- 
ble for this one. 

Two brothers once ran a general 
store in a small Western town. One 
of them became converted at a re- 
vival and urged the other to follow 
in his footsteps. 

“You ought to join, Jake,” said 
the converted one. “You don't 
know how helpful and comforting 
it is to be a member of the church.” 

“I know, Bill,” admitted Jake, 
thoughtfully, “and I would like to 
join but I don’t see how it’s possi- 
ble.” 


“Why not?” persisted the first. 
“What is to prevent you?” 

“Well, it’s jes’ this way, Bill,” 
declared Jake, “there has got to be 
somebody in this firm to do the 
weighing.” 


Random Notes ano Sketches 


By Sidney Arno/o 


“The essence of humor is sensibility; warm, tender fellow-fecling 
th, alk feume Of eutstenee."=-Gastyle. 
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The war air heating system sales- 
men of the numerous manufactur- 
ing have a sense of humor to a high 
degree. Mr. Rankin, who travels 
the South for the L. J. Mueller 
Furnace Company, is one of those 
salesmen. 

Here’s a letter he received re- 
cently that had him stumped, how- 
ever, sent to me along with several 
others by L. Y. McAnney, sales pro- 
motion manager. 

“Dear Mr. Mueller Rankin: 

“You know ve haf ben bothered 
wid moths or something in our 
clothes closets and ve nefer vas 
bothered until ve install de furnace. 
You know that a vall stack runs up 
thru the closet. Ven da installer 
vas putting in the stack he say that 
he must seal it vel wid asbestos 
paper, so B.t.u.’s could-not get out. 
I vas vundering if dem litlle ding in 
the clothes could be a few stray 
B.t.u.’s vat might have escaped. Da 
look vary much like a moth only da 
hop. If B.t.u.’s hop and look like 
moth, send me some B.t.u. killers; 
for I like your furnace but h—Il 
wid the B.t.u.’s if da are going to 
get in my good Sunday clothes.” 

Perhaps Mr. Rankin or Mr. Mc- 
Anney can tell me what they did 
about it. It would certainly be in- 
teresting. 


*x* * * 


R. W. Menk one night found 
himself obliged to remain in a small 
town on account of a washout on 
the railroad caused by the heavy 
rain, which was still coming down 
in torrents. Mr. Menk turned to 
the waitress with: 

“This certainly looks like the 
Flood.” 

“The what?” 

“The Flood. You've read about 
the Flood and the ark landing on 
Mount Ararat, surely.” 

“Gee! Mister.” she returned, “I 
ain’t seen a paper for three days.” 
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Here’s one that could happen and 
no doubt has happened to many 
men in the sheet metal industry. 


“Let me kiss those tears away, 
sweetheart ?” he begged tenderly. 

She fell into his arms and he was 
very busy for a few moments. But 
the tears flowed on. 

“Will nothing stop them?” he 
asked, breathlessly. 

“No,” she murmured. “It’s hay 
fever, but go on with the treat- 


ment.” 
* * Ok 


U. Steindorf of the Unishear 
Company, New York City, was 
stopping at the Drake Hotel this 
week. Mr. Steindorf came to Chi- 
cago to attend the Midwest Engi- 
neering & Power Show being held 
at the American Furniture Mart 
Building, 666 Lake Shore drive, 
Chicago. 


x* * * 


Physical laziness begets mental 
laziness. Conversely, sluggishness of 
mind is likely to lead to languor of 
body. Indolence is the most treach- 
erous of all habits. As Sir Matthew 
Hale expressed it: “Laziness begins 
in cobwebs and ends in iron chains,” 


* * * 


John Hay, the great Secretary of 
State under President McKinley’s 
administration, was known as a poet 
with-great power of expression. His 
short poems about everyday life 
were all like the following in beau- 
tiful sentiment: 

Shine Where You Are 
Don’t waste your time in longing 

For bright impossible things ; 
Don’t sit supinely yearning 

For the swiftness of angel wings ; 
Don’t spurn to be a rush light 

Because you are not a star; 

But brighten some bit of darkness 

By shining just where you are. 


There is need of the tiniest candle, 
As well as the garish sun; 

The humblest deed is ennobled 
When it is worthily done; 

You may never be called to brighten 
The darkened regions afar, 

So fill, for the day, your mission 
By shining just where you are. 








Standard Furnace Code Is Installers Staff 


and Guide 
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Price Ceases to Be Obstacle Where 
Code Is Explained to Customer 
By JAMES CHARLES ALLEN, Heating Engineer 


HEATING engineer may 

think many times that he has 
an insurmountable obstacle to over- 
come, especially when he is trying 
to sell a warm air heating job for 
a figure twice as high as the other 
fellow has bid. 

If you go to a man and offer him 
stock in an organization of ques- 
tionable merit, he will tell you it is 
cheap at 100 cents on the dollar; 
nevertheless, he is not assured of 
his income. If, however, you go to 


loss of his income, but the loss of 
his principle as well; while in the 
other he is assured of both his 
principle and income. 

This same condition is even more 
true in the warm air heating indus- 
try. A hit or miss installer may get 
price, but he does not give a system 
in return. If the customer is an 
inexperienced mechanic, clerk, pro- 
fessor or farmer who has heated 
his home with stoves and has never 
used a warm air furnace, the in- 





Residence in Which Installation Was Made 


that same business man with bank 
stock which is represented or has 
the backing of an organization that 
has a reputation for honesty and 
reliability, he will be more inter- 
ested in the second than in the first 
proposition, even though the par 
value of the stock is $100, while its 
market value is $200. Why? For 
the simple reason that the one is 
backed by a reliable organization 
and the other is not. In the one 
case the investor ‘risks not only the 


staller may get by with price. If 
the customer is a man or woman 
who has had a furnace before, the 
furnace installer will be met with a 
group of questions that he will be 
hard put to it to answer, unless he 
knows his business. 

The warm air furnace installer 
who gives a heating system instills 
confidence in his customers immedi- 
ately by his thoroughness in going 
over the house, church, school or 
any other building he is called in 


to estimate. 

To illustrate: Two rooms of 
equal size in the same building may 
require entirely different size pipes. 
One room may have two windows 
and only one side exposed. This 
room, therefore, may require a 
9-inch run or 63 square inches of 
warm air. On the other hand the 
same size room may have two ex- 
posures, either one more window or 
an outside door. This room may 
require a 12-inch warm air run or 
113 square inches capacity. 

The owner of the home says: 
“Why does this room require only 
63 square inches of warm air ca- 
pacity to heat it, while the other of 
equal size requires 113 square 
inches?” The Standard Furnace 
Code is, of course, your answer and 
defense. This code is based upon 
experiments made in the labora- 
tories at the University of Illinois 
and check for accuracy in the Re- 
search Residence under the direc- 
tion of Professors Williard, Kratz 
and Day. 


These experiments have proved 
that certain losses in heat take place 
under certain conditions—through 
glass, wall and ceiling. All of this 
you explain to your prospective 
customer. In other words you 
prove to him why you know that 
you can give him an installation 
that you can guarantee to heat his 
home to 70 degrees or higher if 
desired during certain outside tem- 
peratures. Your customer immedi- 
ately feels that you know your 
business and confidence in you 
grows in his mind. He sees the one 
thing and that is that he is going to 
have a heating system in his home 
that will give him a certain desired 
uniform temperature, all this ac- 
complished with a furnace in the 
basement that is large enough to do 
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the work without risk or overtaxa- 
tion. He forgets price. 

Go, if you please, with me to the 
cloak department of a _ ready-to- 
wear shop. The purchaser thinks 
she wants a $30 cloak. The sales 
lady shows her a $30 cloak, while at 
the same time she brings out a $60 
cloak. The purchaser immediately 
sees the folly of buying the cheap 
cloak, for in one year’s wear it will 
look shabby, while the $60 garment 
will last much longer and in that 
way bring the cost much lower than 
in the case of the cheaper garment. 
If the $60 coat lasts six years, that 
would be an investment per year of 
$10. The cheaper coat would last 
only one year and your investment 
in this manner would amount to 
$180. Which is the better buy? 

It was such arguments as those 
mentioned heretofore that sold the 
job we are outlining in this article. 
Here is a job as it was actually laid 
out by a dealer who knew nothing 
about the Standard Furnace Code 
and also as it was actually figured 
according to the code. 

What are the results? The owner 
of the house said his neighbor has 


-a sun parlor which he can’t heat 


with warm air. The owner of this 
job keeps his sun parlor closed up 
all day. At night he goes home to 
dinner, opens the register in the sun 
parlor and the door leading to it 
and in twenty minutes’ time the sun 
parlor is heated to 70 degrees, even 
though the outside temperature is 
down to 26 degrees below zero. 

What better results than this do 
you installers want? After install- 
ing a warm air furnace according to 
the Standard Furnace Code, you 
won’t need to lie awake at night 
when the thermometer registers 30 
degrees below zero wondering how 
soon the telephone will start ringing 
in the complaints. 

This reminds me. One day | 
was in the place of business of a 
man who had sold a ruralite a warm 
air heating plant some three years 
previous. Two of the rooms did 
not heat. The dealer had not tried 
to correct the defect. Shortly after 
that the farmer was looking for a 
sausage stuffer. After selecting 


one for $14.50, he asked the dealer 
what about his furnace job. He 
said: “You have been going to get 
out to my house for the past three 
years, but you haven’t been there 
yet. It (the furnace) don’t heat.” 

The dealer said to the man: “If 
you say nothing more about that 
job, I'll give you the sausage 
stuffer.” What part of the heating 
system it is to be installed on in 
order to correct the defect, I'll let 
you guess. 

The plan for the heating of the 
kitchen in the original called for 50 
square inches of warm air capacity. 
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the code calls for 144 square inches. 
It is possible, however, to double 
chamber No. 1 on a 16-inch lead 
and chamber No. 2 on a 12-inch 
lead to the living room. In this 
way the extra runs could be cut out. 
The same doubling could be effect- 
ed on the dining room and chamber 
No. 3. 

The results of this installation 
can be summed up as follows: 
Register temperatures in coldest 
weather of from 136 to 140 were 
maintained by firing the furnace 
only once a day—that in the morn- 
ing—and looking at the fire before 
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The plan figured according to the 
code called for 67 square inches of 
warm air capacity in the kitchen 
proper and 64 square inches in the 
breakfast room. The latter has a 
northeast exposure and French 
windows. Note that the return air 
is taken from this breakfast room. 
On the coldest winter morning this 
room is 70 degrees and it is not 
drafty. 

The original plan of the sun par- 
lor called for 78 square inches of 
warm air capacity. The code said 
120 square inches. A 14-inch run 
was used here. 

The original plan for the living 
room was very close to code re- 
quirements. The original plan 
called for 135 square inches, while 


retiring for the night at 10 or 11 
p. m. At this time the dampers 
were adjusted and only one shovel 
of coal put’on the fire in extreme 
weather—20 to 26 degrees below 
zero. 

The owner said: “The other 
evening I visited a friend’s house. 
He complained of not being able to 
get a uniform temperature in his 
home. He could not even keep 
warm unless he kept feeding his 
furnace four or five times a day. 
His home is the exact duplicate of 
my house in all room dimensions, 
exposure, etc.” 

The whole trouble was that the 
runs in the friend’s house were in- 
stalled in accordance with the orig- 
inal plan. Therefore, in order to 
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enough to heat the second floor. 
: The situation was such that if I did 


























4 run stacks of sufficient size, I 


STANDARD CODE NOT \ would have to run them exposed, 
USED IN THIS LAYOUT im 4 but back against the wall so that 
34/2 STACK they could be wrapped with paper. 
Tox 12 The owner said to the dealer: 
- a “Go ahead, the code looks good to 
me.” The result was that the whole 
house was heated to 70 degrees in 
1OXI2 the coldest winter weather. The 

3KI2 STACK ities dealer for whom I figured this job 
y ghnods i ZND FLOOR 4 is now remodelling another job for 
5 a relative of the first man. The 
second job was secured solely on 

the strength of the satisfactory 
: operation of the first remodelled 
job. This is only one of the many 
instances I could relate of where 

a h 3KI2 STACK tthe. application of the Standard 
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TT 9KI2 Furnace Code has brought business 
to the door of the dealer who has 
— € the courage of his own conviction 
in using the code. 
ss I have digressed considerably 
iienoal from the one job in hand, but have 
| | d done it only to show how easy it is 
to get business on a paying basis by 
using the code, after you have in- 
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get the results he had to keep the 
air in his system circulating at a 
temperature of from 175 to 190 de- 
grees. This, of course, necessitated 
more frequent firing and a higher 
temperature in the furnace. 

From this does it appear that the 
furnace installers who have been 
working according to hit-or-miss 
methods should continue to do so in 
total disregard of the Standard 
Furnace Code? Have you never 
experienced the satisfaction derived 
from the enthusiasm displayed by 
the customer when he gets a heating - 
plant installed according to the 
Standard Furnace Code? If not, 
you have never yet lived. All your 
joys are ahead of you. Here’s an 
example : 

I was called in to lay out a heat- 
ing plant in an old house which had 
been previously heated with stoves. 
It was considered by everyone the 
coldest house in town and the hard- 
est to heat. I examined the situa- 
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STANDARD CODE USED ON 
THIS LAYOUT PLAN. fase T 
CLOSET 
CHAMBER®| CHAMBER *3 
FANS” F.A.852 : 
l es oH 
CLOSET ' CLOSET a 3 
= = HALL 
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SECOND FLOOR PLAN 6Foot Ceitine ah Anke 
James Cuarres Aten - Heatina Ena.-Rocxroro, lu. €E 
O-Fiaures In Ciecre Are Sq. Incues Requireo. 
By Cove To HEAT Room Ano Are Stack AREA. 
stalled your first job in that house asked the circuit rider to say 
manner. grace. Here is what he said: 


If any of the readers of this 
article have a warm air heating job 
in their town which they think can- 
not be corrected by applying the 
precepts of the Standard Furnace 
Code, please submit the plan of the 
job and full details through AmeEri- 
cAN ARTISAN and I will get you in 
touch with a code circuit rider who 
will show you how it’s done. 


This reminds me of a story: “A 
circuit rider, as they called the 
clergymen who traveled around the 
country, stopped at a farm house 
where he had been entertained 
many times. He was unusually 
fond of rabbits. In this particular 
year rabbit hunting had been un- 
usually good and for six weeks he 
had been served rabbit meat wher- 
ever he went. The lady of the 
house told him that she had some 
nice rabbit on ice and asked how he 
wished to have them cooked. His 
reply was, ‘Any way, as he was 
pretty well fed up on rabbits.’ ” 

When the family gathered 
around the table, the man of the 








“Rabbits hot, rabbits cold, rabbits 
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young, rabbits old, rabbits tender, 
rabbits tough. God all mighty 
knows in the last six weeks I have 
had rabbits enough. Please pass 
the potatoes.” And so those of you 
who have had enough of by-guess 
warm air installations, try the 
Standard Furnace Code and instead 
of crying “enough,” you will howl 
for more. 

The original plan of the house 
called for a 24-inch furnace. The 
plan figured according to the 
Standard Furnace Code called for a 
26-inch furnace, and the latter 
went in. 





Hart & Crouse Company 
Holds Sales Conference ~ 
in Chicago 


The members of the Central 
Western district sales organization 
of the Hart & Crouse Company met 
on January 22nd at the Chicago 
office for a sales conference. The 
following attended: Cooper Pogue, 
Central Western District Manager ; 
Geo. D. Coones, Chicago; W. A. 
Tilley, Chicago; R. C. Meleney, 
Chicago ; C. R. Keeler, Chicago; C. 


Dozier, Cincinnati; Frank Prade, 
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St. Louis ; H. F. Haupt, Milwaukee ; 
R. H. Geiger, Indianapolis; W. S. 
Appleby, Pittsburgh; Miss Supler, 
Chicago. 

The following talks were given 
by members of the organization: 

“1926 Outlook and Sales Plan,” 
by Cooper Pogue; “The Evolution 
of Warm Air Heating,” by Geo. D. 
Coones; “Royal Boilers for Large 


Buildings,” by R. H. Geiger; 
“Selling the Royal Eurnace in a 
Highly Competitive Market,” by C. 
R. Keeler. 

After these talks, the balance of 
the day was taken up with a discus- 
sion of the problems met by the 
men in the various territories. The 
meeting closed with a banquet at 
the Morrison Hotel. 


J. M. & L. A. Osborn Company 
Holds Sales Convention 


Election of Officers of Company Also 
Takes Place During Sales Convention 


HE Harmony Club of The J. 

M. & L. A. Osborn Company, 
comprising the company officers, 
entire sales organization and de- 
partment heads, held its fourteenth 
annual meeting on January 5, 6 
and 7. 

Mr. J. F. Reichert, its chairman, 
had a very well balanced and inter- 
esting program arranged and every- 
one left for their respective homes 
on Thursday night, feeling not 
only that the meeting had been a 
great success socially, but that a 
good many new ideas regarding the 
business had been gained. The out 
of town salesmen especially appre- 
ciated the opportunity of becoming 
still better acquainted with the or- 
ganization, its business policies, etc. 


The first meeting on Tuesday 
afternoon was addressed by 
Messrs. Bennett Chappel and D. M. 
Strickland, publicity director and 
head of the sales development de- 
partment respectively of the Amer- 
ican Rolling Mill Company. They 
outlined the “Ingot Iron Shop 
Plan” which was launched by these 
two. gentlemen about a year ago. 
The results of the first year’s work 
on this shop plan went beyond the 
American Rolling Mill Company’s 
fondest expectations, and __ this, 
along with their national advertis- 
ing and various other means of 
putting Armco Ingot Iron before 
the public, must surely benefit dis- 
tributors and users of ingot iron 
material in increased business. 


Wednesday morning the men had 
the privilege of listening to a lec- 
ture on steel by one of the most 
eminent metallurgists of today, Dr. 
T. H. Nelson, of Philadelphia, for- 
merly of- Sheffield, England, and 
now associated with the Ludlum 
Steel Company, manufacturers of 
Stainless Steel, of Watervliet, New 
York. Dr. Nelson was chief as- 
sistant to the noted metallurgist, 
Mr. Brearley of Sheffield, England, 
discoverer and patentee of Stainless 
Steel in 1916: After Dr. Nelson 
had given the entire history, its 
present uses and future possibilities 
of stainless steel, he invited ques- 
tions on anything pertaining to 
steel which he was in a position to 
answer. His request was satisfied, 
since nearly everybody had some- 
thing in mind which he cleared up 
for them very satisfactorily. Mr. 
T. B. Sherman, local representative 
of the Ludlum Steel Company, who 
was instrumental in getting Dr. Nel- 
son to address the audience, and 
who introduced him, was commend- 
ed for contributing so nobly to the 
success of the meeting, and it was 
the consensus of opinion that no 
steel man had ever addressed the 
gathering previously from whom it 
gained more knowledge than Dr. 
Nelson. 


On Wednesday afternoon, dur- 
ing the course of the register dis- 
cussion, Mr. J. H. Robinson of the 
Hart & Cooley Company, New 
Britain, Connecticut, manufactur- 
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ers of Hart & Cooley Registers, 
was present. He displayed and ex- 
plained new. models they were 
furnishing this year and gave the 
men valuable information which 
should help us in securing register 
business. 

Dinner was served at 6:15 
o’clock on Tuesday and Wednesday 
evenings for the club in the Ma- 
sonic Auditorium located near the 
office, and evening sessions were 
resumed at the club room at 7:30. 
Considerable time at meetings this 
year was given to catalogue perusal 
and every item in the line was gone 
over carefully. 

On Thursday evening a banquet 
was given in a private dining room 
at the Statler Hotel and present at 
this banquet was a former em- 
ployee, Miss Sarah Dunn, a con- 
tralto singer of prominence, who 
has been studying music in New 
York City for the past three years. 
Miss Dunn, being home over the 
holidays, consented to sing on this 
occasion, and _ several selections 
were rendered very acceptably. 
Miss Dunn was accompanied at the 
piano by Miss Shart. At 7:45 p. m. 
the meetings officially came to a 
close, subject to call of the chair- 
man, and all were guests of the 
company at the Hanna Theater that 
evening, which was then playing 
“The Student Prince.” 

The following officers were elect- 
ed to serve through the coming 
year: J. F. Reichert, chairman; A. 
W. Howe, vice-chairman; W. B. 
Osborn, secretary, and M. J. Doer- 
ing, treasurer. 

It might be interesting to know 
that thirteen of the nineteen charter 
members are still active in this club, 
which was organized December 27, 
1912. Each year has found an in- 
crease in line with the growth of 
our business, and there are now 
thirty-four members, all boosters of 
the “House of Osborn” and all 
spreading far and wide its gospel of 
“Quality and Service” for users of 
sheet metals. 





Send us your unusual warm air 
furnace installation plans for repro- 
duction. 
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Joe Harmon Makes 
Some Observations 
in Psychological Reaction 

Joseph Harmon, 225 Central 
avenue, West Duluth, Minnesota, 
has made an observation in psy- 
chology which he wants to pass 
along to other readers. Here’s 
what he has to say: 

To AMERICAN ARTISAN: 

I am not an M. D. or a doctor 
of divinity, but years ago I in- 
stalled a warm air furnace for a 
friend. My friend’s wife wanted 
me to be sure and give them moist 
air, which I did and they were 
satisfied. 

When this couple’s daughter got 
married, I had to put a furnace in 
for her. It was a furnace that had 
no water pan for moist air. When- 
ever the mother went to her daugh- 
ter’s she could not stand the change. 
She could feel the difference right 
away, so I had to put in a water 
pan in their furnace; the mother 
was then more than pleased—the 
air was so much better. 

Three years later, the son-in-law 
burned out the grates in the fur- 
nace, so I had to go and put in new 
ones. I took out the water pan. I 
thought it looked as if it never had 
had any water in it. I asked her 
son-in-law, who stood there, and he 
said “No, I have never put any 
water in it after you put it in and 
filled it up.” 

If the mother was satisfied, that 
was all he cared. He had no time 
to monkey with it. 

Just enough moisture is all right, 
but you can get too much. Like all 
other things if a furnace is supplied 
with plenty of cold air, it does not 
require much water to evaporate. 
One trouble is there are too many 
installing furnaces who know noth- 
ing about it and the manufacturer 
knows less in most cases and makes 
it hard for the man with small 
capital and practical knowledge. 

JosepH Harmon. 

The following clipping was taken 
from the Duluth Herald Health De- 
partment, personally conducted by 
William Brady: 

“Can you give me any informa- 
tion about heating of houses in the 


winter, particularly about bringing 
moisture into the air when using a 
hot air furnace? (S. D. J.) 
“Answer—For maintaining a 
fair degree of humidity the warm 
air furnace is preferable to the hot 
air furnace. The warm air furnace 
recirculates a large volume of mod- 
erately heated air. The hot air fur- 
nace has the air intake from the 
outdoor air and circulates a com- 
paratively small volume of super- 
heated air. Heating the air reduces 
the humidity. The most important 
means of insuring a fair degree of 
humidity is the arbitrary fixing of 
the household temperature by ac- 
curate thermometers and not rely- 
ing upon personal sensations to 
regulate the temperature. Set 68 as 
a maximum temperature. There is 
no good reason for exceeding that 
point. The air will retain a fair 
amount of its moisture if it is not 
heated above 68. Although only a 
few quarts of water will evaporate 
from the water pots in the furnace 
it is well to keep them filled. Any 
other open vessels of water on 
stove or radiator are a help. Many 
porous flower pots containing 
growing plants will evaporate con- 
siderable water in a room.” 





Feickelberg of Waterloo, Lowa, 
Evolves Method of Assisting 
Fire Prevention 


Some time ago we published an 
article showing what the Grand 
Rapids warm air heating men are 
doing to prevent fires. The Grand 
Rapids men are not alone in this 
effort to reduce the fire hazard, as 
warm air heating men in other lo- 
calities have also shown that they 
are doing all in their power to pro- 
mote a good cause. 

William Feickelberg, 521 Argyle 
Street, Waterloo, Iowa, proprietor 
of Feickelberg’s Furnace Shop, is 
doing a little missionary work on 
his own account. In this work he 
has the endorsement of the mayor, 
the building inspector and the fire 
chief. 

Mr. Feickelberg had printed a 
hand bill 8x9%4 inches. In large 
type at the head of the bill are the 
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words, “Hints for Fire Prevention.” 
Under this heading are the follow- 
ing “don’ts” : 

“Don’t throw matches carelessly 
—lighted or not lighted. 

“Don’t throw away lighted cigar 
or cigarette stubs. Kill them. 

“Don’t throw ashes in paper or 
wooden boxes or against wooden 
partitions. 

“Don’t use circulation pipes for 
dust pans or paper baskets. Dust 
pans and waste paper baskets are 
cheaper than coal. 

“Don’t use top of furnace or 
smoke pipe for drying or storage. 

“Don’t leave furnace drafts open 
when not at home. 

“Don’t have any part of furnace 
casing touch furnace itself. Radia- 
tion, not circulation, is responsible 
for 90% of so-called ‘over-heated 
furnaces.’ 

“Don’t open cellar windows to 
cool cellar. The circulation of 
your furnace is wrong. 

“Don’t try to heat your house 
with a small amount of circulation. 
It is expensive in coal, repairs and 
fire.” 

Then follows the  subhead, 
“Hints to Prevent Repair Bills.” 


“Grates are not guaranteed 24 
hours after furnace man leaves. So 
keep ash pit free of ashes. 


“Keep ashes away from sides of 
fire-pot. Use the poker and give 
shaker a rest. 


“If your furnace is steel, replace 
broken brick or lining. Live coal 
will get the steel body ‘if you don’t 
watch out.’ 

“Keep smoke pipe in good repair 
and away from wood posts and par- 
titions. A draft and falling spark 
will carry beyond ‘I thought—’. 

“Never overheat a furnace. Take 
more time—avoid repairs and fire. 

“Keep circulating pipes free from 
lint, dust and rubbish. Health is 
more precious than a few dollars 
for cleaning. 

“Repairing broken parts is cheap- 
er than health and decorations. 

“Keep fire in fire-pot—not the 
dome—it was made for that.” 


At the bottom appears the name 
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and address of Mr. Feickelberg’s 
shop. 

With these bills Mr. Feickelberg 
made a _ house-to-house canvass, 
posting them in conspicuous places. 





_Rudy Out with Sales Literature 
on New Furnace for 
Larger Buildings 


A furnace designed especially for 
churches, schools, garages, etc. 

The Rudy. folks have just 
brought out a new garage unit 
which can be used for churches, 
schools, picture houses and larger 
residences. 

This unit is furnished complete 
as indicated in the cuts shown here- 
with. It can either be used with or 
without a fan. 


In bringing it to the attention of 
the public their literature which is 


s 


“But to heat the space in a large 
building it is usually necessary to 
burn 10 to 15 pounds of coal per 
hour per square foot of grate sur- 
face and no domestic heater should 
be expected to withstand that 
strain. ' 

“That’s why we build this Giant 
heater. It is made especially to de- 
liver just that type of service. 

“Get the furnace that fits the 
job.” 

Their new “Giant” heater, 
known as No. 62, they say, weighs 
2,280 pounds with a fire pot diam- 
eter of 29 inches and fire pot depth 
of 17 inches. The casing is 62 
inches in diameter. 

This large heater is being very 
well received by the trade that 
recognizes the limitations of do- 
mestic heaters for the larger job. 
Its rating without a fan is from 50 





Showing the New Heater. 


especially prepared for this unit ex- 
plains : 

“The domestic or house heating 
furnace is usually rated on a basis 
of a consumption of four pounds of 
coal per hour per square foot of 
grate surface and the parts are de- 
signed to withstand that amount of 
heat. 


to 75,000 cubic feet capacity, or 
1,200 square inches warm air pipe 
area. When the fan is attached it 
is designed to heat a building up to 
150,000 cubic feet capacity. Numer- 
ous installations have proved the 
ability of the furnace to handle 
the heating of a building of those 
dimensions. 
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Langenberg Manufac- 
turing Company Issue 
New Furnace Discount 


The Langenberg Manufacturing 
Company, St. Louis, makers of the 
Front Rank steel furnace, has is- 
sued a new discount sheet. The 
sheet represents discounts on the 
company’s Front Rank and Rain- 
bow furnaces and also on pipe and 
fittings. 

The letter calling attention to the 
discounts states that the company is 
eliminating sizes 421, 481 and 541. 
Orders received for these sizes will 
be filled with 451, 511 and 571, re- 
spectively. 





Co-operative Foundry Company 
Out With New Red Cross 
Stove and Furnace Catalog 


The Co-operative Foundry Com- 
pany, Rochester, New York, mak- 
ers of Red Cross gas ranges and 
Red Cross warm air furnaces, has 
issued its new catalog, No. 61. The 
book is in two-sections. One sec- 
tion deals with warm air furnaces 
and the other with gas ranges. 
These books show all the latest de- 
velopments in the Red Cross line of 
stoves and heaters and are an addi- 
tion without which no progressive 
dealer’s selling equipment is com- 
plete. 


L. D. Berger Company 


Out with Catalog on 
Roof Gutter Supports. 


L. D. Berger Company, 57 North 
Second Street, Philadelphia, Penn- 
sylvania, has a gutter support which 
can be adjusted at every eighth of 
an inch. 

The company catalog which illus- 
trates this support is No. 27. It 
gives full details regarding the 
hanger—its construction and adapt- 
ibility to various forms of roofs. 

Free samples, too, are being given 
by the company. A request upon 
firm letterhead will bring both cata- 
log and full information. 





If you have an unusual sheet 
metal roofinfi job or a warm air 
heating problem that is troubling 
you, send it to us for sohition. 
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Indiana Retail Hardware Men Find 1926 


Business Prospects Bright 


All Angles of Retail Hardware 
Store Discussed by Prominent Men 


NCREASED retail hardware 

sales last year, over 1924, and 
the prospect of this year eclipsing 
the 1925 figure was reported by H. 
E. McGee of Winchester, President 
of the Indiana Retail Hardware As- 
sociation, in his annual report at 
the twenty-seventh convention of 
the association at the Claypool 
hotel Tuesday, January 26. 

“General improvement in busi- 
ness is expressed by both the retail 
hardware dealers and the manufac- 
turers, and 1926 starts as a banner 
year,” the president added. “Our 
exhibit at Cadle Tabernacle is the 
largest in the history of the associa- 
tion, and its 150 exhibitors reflect 
the improved business condition.” 


Report of Secretary-Treasurer 
G. F. Sheely, 1926. 


Once more as fellow retail hard-° 


ware merchants, and men whose in- 
terests are common, you come to- 
gether from the four corners of this 
Hoosier state to become better ac- 
quainted and discuss during the four 
days of this convention your com- 
mon problems. 


To you they: are problems of 
much concern, because they affect 
the very vitals of your business. 
Some of them may appear unsolv- 
able, but certainly in a great confer- 
ence such as this you can at least 
reach some conclusions that will be 
helpful and beneficial, and which 
you can apply to your individual 
businesses with some profit. 

During the life of the retail hard- 
ware associations there have been 
many changes in your particular 
merchandising field, as in others, 
and we predict that during the next 
decade we will witness even greater 
changes. 

If the association can claim any 
credit for helping you to solve them, 
and we believe you will give us the 
right to that claim, then how much 


more important it is that you con- 
tinue to give unreservedly your sup- 
port and encouragement to your or- 
ganization in order that it may as- 
sist you in meeting and solving those 
problems which are now appearing 
on the business horizon, and which 
we believe will be even more diffi- 
cult of solution than those in the 
past. 
Credits and Collections 

The extension of credits is one 
which largely lies within the power 
of the individual merchant, to reg- 





H. E. McGee, Retiring President. 


ulate, and is a problem that he him- 
self can solve. 

Collections are more of an eco- 
nomic problem, as it is difficult to 
make collections during a period 
when the farmer’s financial condi- 
tion is such as will not enable him 
to meet his obligations. 

We must admit and will recog- 
nize the fact, however, that the more 
careful we are in our extension of 
credit, the less trouble we will en- 
counter in our collections. 

My observations are that one of 
the great weaknesses of the aver- 
age merchant is his failure to follow 
up on his collections. Many over- 
look the fact that the best time to 


press collections is when business is 
good. 
The establishment of definite 
credit terms in your business and 
living up to them religiously is a 
partial solution to your credit prob- 
lem, but no method or system you 
may adopt will work automatically. 
Advertising 

Many members admit that their 
advertising is one of their greatest 
weaknesses. Some advertise spas- 
modically, many without a system 
or plan. 


Your association can be of inval- 
uable service to those of you who 
feel the need of help along this line 
if you would but give us the oppor- 
tunity. 

As ‘you know, we have an adver- 
tising service that can furnish you 
every assistance, and by the use of 
it you can do consistent advertising 
and of a character that will really be 
of value and benefit to your busi- 
ness. 

Last June there was mailed from 
our office to every member a ninety- 
six page book, containing letters 
covering all the leading lines found 
in the hardware store. To those 
who use sales letters as one form of 
advertising you should find this book 
of immeasurable value. 

Our national association has in 
preparation a similar book on ad- 
vertising which, when completed, 
should be in the hands of every 
member, and used consistently as a 
guide and help in planning his ad- 
vertising. 

In preparing these different ser-, 
vices for the benefit of our members 
your association can be likened to 
the doctor. We can prescribe and 
prepare the medicine, but it is up to 
you to apply. 

The salesmanship series, one of 
which was enclosed with each issue 
of Indiana Hardware Monthly for 
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the past two years, the last of which 
was enclosed with the November is- 
sue, will be of real value only to 
those who studied them and passed 
them on to their sales force. 

This series will soon be available 
in bound form at a price not to ex- 
ceed $1.00 to those who desire it. 

Hardware Survey 

Each of you have already received 
direct from our National office re- 
port blanks with the request that you 
fill in your sales and cost records 
for 1925, and return promptly. 

These figures are to be used in 
compiling records for the 1925 
Hardware Survey. 

I consider this as one of the most 
valuable and outstanding services 
performed by your association for 
the membership. It enables you to 
place your finger upon any single or 
individual item of expense in your 
store that is out of line with the av- 
erage, provided you have the rec- 
ords in your own business to make 
the comparisons. 

Out of the total number of re- 
turns received from Indiana last 
year, 28% were unusable on ac- 
count of insufficient figures, which 
would indicate that there is an op- 
portunity for improvement in harg- 
ware accounting records. 

Let us double the number of In- 
diana reports for the 1925 survey, 
which will be more in keeping with 
the number used from other states 
of equal membership. 

As is very well known, the retail 
hardware business for the past few 
years has not shown the margin of 
profit on sales to which it is entitled. 
What the figures for 1925 will show 
will be revealed in the Survey when 
completed. 

We have been able to point out 

some of the weak spots in the retail 
hardware business as a result of this 
annual survey. And as an individ- 
ual retailer it should be of great val- 
ue and benefit, and is worthy of your 
support. 
_ There is not a single question on 
the form which you should not be 
able to answer from your own rec- 
ords, so I ask that each of you give 
us your support in this work by sub- 
mitting the necessary figures. 


The available records on 1925 
sales show hardware retailers have 
not kept pace with other lines of 
merchandising. 

The two leading catalog houses 
had a 1925 volume 74% in excess 
of their 1921 volume, the four lead- 
ing chains an increase of 71%, and 
department store sales 20% greater. 
While the typical retail hardware 
store shows an increase of 6% for 
the same period. 

These figures may not be surpris- 
ing to those of you who have been 
studying the trend of the hardware 
business during the past few years, 
nevertheless it is a matter which 
should have our serious and 
thoughtful study. 

We recognize that the catalog 
houses, chain, department and oth- 
er large buying units have a tre- 
mendous advantage in their buying 
power over the independent retailer. 

It is possible that a solution to 
the buying problem of the independ- 
ent retail hardware merchant may 
be found in group buying. 

If the majority of hardware re- 
tailers were making money, the 
question of volume might not be so 
important, but as it is we have two 
problems to impel our interest and 
action. 

Deaths 

The reaper of death has visited 
us and taken about its usual toll 
from among our members during 
the year. e 

Following is a list of those who 
have passed from our midst, accord- 
ing to the records we have, which 
may not be entirely complete. 

Among the number are some of 
our oldest and most faithful mem- 
bers, whose memory shall remain 
with us always. ' 

J. C. Shanklin, Frankfort. 

E. M. Bush, Evansville. 

G. F. Gengnagel, Butler. 

Mr. Lodge, Lodge Hardware, 
Madison. 

Chas. Franzman, Chrisney. 

John W. McKinney, Kirklin. 

John Cook, Sr., Greencastle. 

James W. Lilly, Indianapolis. 

M. W. Coates, Kokomo Hard- 
ware, Kokomo. 

Fred P. Straub, Evansville. 
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Geo. W. McCord, Oakland City. 

Wm. Aspy, Muncie. 

Lewis Bridge, Huntington. 

Hardware Exposition 

We are pleased to report a sub- 
stantial growth in the number of 
firms represented in the Exposition 
this year over any previous year. 

While, of course, the majority are 
§rms who exhibit year after year, 
yet many are with us for the first 
time. 

The Exposition is considered as 
much of an educational feature of 
our convention as the sessions. 
There you see the very latest in your 
line on display and have shown and 
demonstrated to you by experts the 
merchandise which you in turn 
show and demonstrate to your trade. 

We hope each of you will find it 
possible and to your advantage to 
place many orders with the exhib- 
itors this year. It will show you 
appreciate that their presence con- 
tributes to the success of the Con- 
vention, and at the same time you 
may win for yourself one of the 
prizes we are offering this year. 

Association Activities 

It would take entirely too long to 
give you a detailed report of some 
of the service work your association 
has done during the past year. 

If you are a reader, and we hope 

you are, of Indiana Hardware 
Monthly, you have noted reports of 
some of the activities. 
' Group meetings continue to be 
one of the outstanding features, and 
we hope during the coming year to 
make them even more profitable. 
Their success, however, depends en- 
tirely upon the support you give 
them. 

With your help and the co-opera- 
tion of other retail interests, we suc- 
ceeded, after many years of effort, 
in having a Garnishee Law placed 
on the Statites at the last session of 
the legislature. We hope it is a law 
you may not be forced to exercise 
to any great extent, but it is now 
available for your protection when 
occasion requires. 

Research Service 

In each issue of 
Monthly ‘we give you outline of the 
hardware and general business con- 
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ditions, as they apply to Indiana. 
This information is furnished us by 
Mr. Stokes, head of the Research 
Division of the National Retail 
Hardware Association, who also 
gives you in each issue of Hard- 
ware Retailer a study of the cur- 
rent and immediate future outlook. 


We cannot help but feel this ser- 
vice is very valuable, especially to 
those of you who study and make 
use of the information, and we ex- 
pect to continue this feature. 

Warnings 

During the year we have issued 
a number of warnings to our mem- 
bers, through Hardware Monthly, 
by special letters and postals, on 
check forgers, fake schemes and 
selling plans designed primarily to 
beat you. 

In spite of these constant warn- 
ings, we frequently learn of some 
member who has been stung. One 
who has signed on the dotted: line 
before making an investigation. 


Your association endeavors to be 
a clearing house on information of 
this character, and if you will give 
us the opportunity I am satisfied we 
can save Indiana hardware mer- 
chants hundreds of dollars annually 
from schemes of doubtful charac- 
ter. 

Make this your slogan—“Investi- 
gate first ; invest afterward.” 

Membership 

In spite of the many changes 
which have occurred in the retail 
hardware business in Indiana the 
past year, we have been able to 
maintain our membership, showing 
a total on January Ist of 1,058. 

We hope the time is not far dis- 
tant when we will be able to con- 
vince the few who are not members 
that they can no longer afford to 
remain on the outside. 

Your officers and baard of gov- 
ernors are men who have given a lot 
of time and thought to the associa- 
tion work. They have assumed the 
obligation their respective offices 
imposed upon them, with dignity, 
and performed their work with 
credit to your association. To be 
elected to an office of this organiza- 
tion is no longer an honor, but an 


obligation, which carries with it re- 
sponsibility. 

I want each of you to know that 
your officers appreciate the assist- 
ance you have given us, in group 
meetings, and other association 
work. With us it is a source of 
great satisfaction to know we can 
depend upon you for this co-opera- 
tion, and with you I hope it has 
been and will always continue to be 
a helpful and profitable participa- 
tion. 

Thomas F. L. Henderson of Chi- 
cago, business counsel of the La- 
Salle Extension University, in a 
talk declared that at no time in the 
world’s history were opportunities 
so great as existed at this time. 
“Personal Inventory” was the title 
of Dr. Henderson’s talk. 

“Quite a large proportion of fail- 
ures in life is directly traced to the 
absence of vision. It is the pre- 
rogative of every young man to 
have a vision, and of every older 
man to have had a dream. But in 
the absence of an objective, with 
nothing seemingly to head for, this 
more than anything else makes pos- 
sible a degree of waste motion, 
which will almost wipe out the pos- 
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sibility of attaining the highest suc- 
cess,” Dr. Henderson said. 

“The Retail Hardware Store” 
was the subject of an address given 
during the morning session . of 
Wednesday. The subject was divid- 
ed into three sections. The first, 
“Guiding the Business with Accu- 
rate Records,” was ably handled by 
Paul Mulliken, Elgin, Illinois. “A 
Study of the Operating Expense 
Statement” was taken up by C. W. 
Helgeson, Indianapolis. 

Second, “The Right Pricing of 
Merchandise,” was handled by E. 
B. Gallaher, Norwalk, Connecticut. 

Thursday the discussion of the 
retail hardware store was con- 
tinued. 

Officers to Be Advanced 

Since it is the custom of the as- 
sociation to advance the officers 
each year, with the exception of 
the secretary-treasurer, Lloyd W. 
Slater, of Argos, Indiana, will head 
the organization in 1926. Mr. Mc- 
Gee, the retiring president, will be- 
come a member of the executive 
committee, and S. G. Bartel, of 
Evansville, will be named vice- 
president. G. F. Sheely of Indian- 
apolis is the secretary-treasurer. 


What Representative of American 
Artisan Saw and Heard at 
_ Indianapolis This Week 


Warm Air Furnace Manufacturers’ Rep- 


resentatives Busy 


With Order Books 


By MISS ETTA COHN 


ITH every available inch of 

space taken by manufacturers 
and jobbers of hardware of all 
kinds, warm air furnaces, stoves, 
cabinet heaters, sheet metal prod- 
ucts, warm air heating accessories 
and kindred products, the Cadle 
Auditorium, Indianapolis, present- 
ed a beautiful picture when it threw 
its doors open to the trade Tuesday 
afternoon, January 26th. 

Bright lights, bright colors and 
displays that were marvels of art 
and made you wonder how they 
could do it all in one day, greeted 
you. Tuesday afternoon was more 


of a social event than business, as 
most of the exhibitors spent their 
time renewing acquaintances with 
their fellow exhibitors and salesmen 
and shaking hands with dealers ; but 
Wednesday, Thursday and Friday, 
order books and pencils were used 
aplenty, as this was a real buying 
convention. 

The Van Camp Hardware Com- 
pany, celebrating their golden anni- 
versary of successful prosperity, 
furnished the music. During the 
exhibition the musicians and enter- 
tainers occupied the large stage 
which was beautifully draped in 
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shimmering gold with a shield read- 
ing—Van Camp’s_ 1876-1926—to 
remind the folks that this is a 
jubilee year for the company. 


The music was “great” and many 
a private exhibition and lesson was 
given of the Charleston in many 
booths and in many aisles by both 
salesmen and dealers. 


Yes, “Doc” Hynds and R. T. 
Wasson, with their two representa- 
tives, John T. Lennon and H. O. 
McElwain, were among those pres- 
ent. As usual, they had a real dis- 
play of Lennox Torrid Zone 
furnaces and judging from the 
number of dealers continually in 
their booth business must have been 
good. As one of the neighboring 
exhibitors said to me: “Did you 
ever see such a cheerful smiling 
bunch of men as those Lennox 
fellows ?” 


Another of the large attractive 
displays was that of the Fox Fur- 
nace Company, featuring its full 
line of warm air furnaces and cab- 
inet heaters. FE. H. Skinner, in 
charge, when asked the usual ques- 
tion, “How’s business?” answered, 
“Fine, plenty of good buyers here,” 
and K. L. Clevenger, his assistant, 
agreed with him. 

The Gilt Edge boys are surely 
proud of their progressive organ- 
ization, and, displayed in their in- 
viting-looking booth, in addition to 
several furnaces, were reproduc- 
tions of that attractive 4-page insert 
R. J. Schwab and Sons used in 
American Artisan 1925 Warm 
Air Furnace Special, to announce 
the company’s 50th anniversary, en- 
titled “Pride of Achievement.” 
Henry “E.” couldn’t have picked 
better men than “Pom” (Pomren- 
ing) anc Travers Daniel, Jr., to 
represent him. “Pom,” as usual, 
was full of news—real news such 
as “Why! didn’t you know our 
Miss Gronzo married Art Podolske, 
the popular Milwaukee Sheet Metal 
secretary. I introduced them sev- 


eral years ago, and, say, Paul L. 
Biersach sure was honored by the 
Builders’ and Traders’ Exchange 
of Milwaukee. They elected him ° 
president—what do you know 


about that !—etc., etc.” 

T. Reid Mackin, the “peppy” 
International Heater Company rep- 
resentative, second only in good 
looks to their assistant Chicago man- 
ager, Les Taylor, just had to stop 
at Indianapolis this week to say 
“Hello” to his dealer friends and 
the Auxiliary boys. 

It is good to see the way our 
Southern friends are invading the 
North. B. E. Woodward, who 
says he is the nephew of the popu- 
lar B. E. McCarthy, president of 
the Phillips and Buttorff Manufac- 
turing Company, of Nashville, 
made his debut with an attractive 
exhibit of Royal Enterprise ranges 
and Enterprise Automatics (cab- 
inet heaters). 


Other “Dixie” exhibits were the 
Allen Manufacturing Company, of 
Nashville, and the Birmingham 
Stove and Range Company, of Bir- 
mingham, Alabama. 

The Hero Furnace Company had 
the same old stand and apparently 
the same old popularity with the 
Indiana dealers if one can judge by 
appearances. Its representatives, J. 
F. Boyle (self-dubbed the hand- 
somest Irishman in the furnace 
game) and Lyle Simpkins, were 
mighty busy men throughout the 
week. 


“No, I don’t think Charlie Gless- 
ner or Joe Goldberg can get away 
to help me this week, but John 
Brooks will be here Wednesday, so 
I ought to be satisfied,” is what 
Creston Barnes, of the Excelsior 
Steel Furnace Company, told me 
when I finally managed to get a 
word in edgewise. “Business is 
fine and if 1926 keeps up the way it 
started, it will be a wonder. Our 
company certainly has no com- 
plaint to make.” 

Always smiling, always enthusi- 
astic, Harry R. Jones, presiding in 
the Milcor exhibit, says, though he 
has been with the Milwaukee Cor- 
rugating Company only a compara- 
tively short time, he has long since 
learned that they are the best peo- 
ple on earth to work for and work 
with. Milcor quality and Milcor 
service, he says, is the real thing. 
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“Billy” Waller, Chicago manager, 
and Fred Foster, manager of the 
furnace fittings department, spent 
Wednesday and Thursday with Mr. 
Jones. And, last but not least, 
there were Mrs. Foster and Mrs. 
Jones to add attraction. 


When Harry Beaman can snatch 
a moment away from the all im- 
portant Hall-Neal furnaces, he is 
busy watching to see that no one 
tries to put anything over in the 
Indiana legislature that might be 
harmful to the warm air heating 
industry. With every order and 
every inquiry “Harry” hands out 
the friendly invitation and reminder 
that the Indiana Sheet Metal and 
Warm Air Heating conventions in 
Indianapolis during the week of 
February 18th are going to be won- 
derful—worth traveling hundreds 
of miles to attend. The big bosses, 
Charlie Hall and Harry Neal, en- 
courage Harry Beaman to do 
everything in his power to advance 
the interests of warm air heating. 
J. E. Airhart, another Hall-Neal 
representative, is also an enthusias- 
tic auxiliary worker, 


One of the old stand-bys at the 
Indiana hardware show is our good 
friend, the Wheeling Corrugating 
Company. When asked what in 
particular his company was exhibit- 
ing this time, R. N. Jacob, in 
charge, answered “Same as usual, 
everything good under the sun in 
sheet metal products.” Assisting 
Mr. Jacob were E. N. Thomas, A. 
C. Barackman and A. B. Norris. 


At the U. S. Register Company 
exhibit, I ran across our old popu- 
lar ex-“Iowan,” R. Hogoboom, 
who admitted that while he thor- 
oughly enjoyed traveling in this 
part of the country, he just couldn’t 
help having a soft spot in his heart 
for his old Iowa gang. 


J. C. Henley and Frank E. Beeth, 
who did the honors for Tanner and 
Company, jobbers of sheet metal 
and furnace supplies, apparently 
have a host of friends among the 
Indiana hardware men and these 
friends gave them plenty of oppor- 
tunity to use their order books. 

Bill Laffin, the “Bee” of “Tee- 
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Bee” (Trow Warner, is you know, 
the “Tee”’) is a busy man these days 
but never too busy to shake hands 
with his many friends, even though 
they may not be register buyers. 

He and Martin T. Cornell were 
comfortably housed in a conven- 
iently located booth where the com- 
plete line of Tuttle & Bailey regis- 
ters, grilles and faces showed up so 
attractively many dealers just 
couldn’t resist placing their orders. 
Oh, yes, by the way, Bill says “Bill 
Junior” is some boy and you ought 
to see him smile.” Cheer up Bill, 
maybe he’s Laffin, not smiling at 
his dad. 

Gohmann Brothers and Kahler 
are displaying a very attractive 
range these days and C. J. Harman 
says like all other of Charlie Goh- 
man’s products, it is going over big 
with the trade. ‘ 

And guess who “blew in” Wed- 
nesday evening from Louisville? 
Our old friend, Gus Ruhling (rep- 
resenting. Vaughan and Bushnell, 
Matthias Klein, etc.) who said he 
just couldn’t resist spending at least 
one day with the Indiana bunch. 


Gus says he is genuinely sorry he 


couldn’t exhibit in Indiana this year 
but hopes to next time. 


H. W. Beegle is the same Beegle 
—same glad hand and cheery greet- 
ing for everybody. No wonder he 
is so popular with the trade. 


The exhibit of the Globe. Stove 
and Range Company drew many 
visitors. Although the entire line 
—furnaces, cabinet heaters, parlor 
stoves and ranges—was exhibited, 
what drew most attention was the 
new pearl grey enameled “Titan” 
kitchen range. It is a beauty and 
one can easily understand why Sales 
Manager William Cooper says it is 
creating such a sensation with the 
trade. It sells itself. The Globe 
Stove and Range Company was well 
represented, the following being on 
the job: William A. Cooper, A. E. 
Murray, W. S. Toomey, George W. 


Beale, Charles Curlee, Mark A. ° 


Brown and Frank W. Thompson. 
Eddie Law and O. A. Hoffman 

were busy men answefing ques- 

tions, writing orders for the Mueller 


Furnacette, furnaces, registers and 
the new fitting which they say is 
positively a wonder. The only sou- 
venir they distributed was one that 
will always be valuable, for as the 
boys ably put it, “Our remembrance 
to the trade is that of a good prod- 
uct which gives good service and pro- 
duces real satisfaction—it seems that 
all furnace salesmen are enthusiastic 
about their firms, the products they 
sell and the fine fellows they call on 
and the Mueller representatives are 
no exception to the rule. 

Among the old standbys at the 
hardware conventions is the Ameri- 
can Steel and Wire Company, and 
they, as usual, had one of the most 
attractive and inviting booths of all. 

Richards-Wilcox Manufacturing 
Company, as to be expected, were 
also present with a fine corps of 
wide-awake salesmen. 


Albert Lea Foundry Company, 
Anchor Stove and Range Company, 
Beckwith Company, Charter Oak 
Stove and Range Company, Copper 
Clad Malleable Iron Range Com- 
pany, Crescent Stove Com- 
pany, Estate Stove Company, Home 
Stove Company, Malleable Iron 
Range Company, Majestic Manu- 
facturing Company, New Process 
Stove Company, Perfection Stove 
Company, Quick Meal Stove Com- 
pany, all attractively displayed their 
wares before His Majesty—the In- 
diana Retail Hardware Dealer. 





Is the Mail Order 
House Doomed to 
Pass Out of Existence? 
This question is a bit startling. 
Every once in a while somebody 
asks a startling question like that: 
“Is the department store doomed ?” 
“Is marriage doomed?” Is this, 
that or the other thing doomed? 
Mostly the answer is a laugh. 
Mostly the laugh is justified. The 
picture of some great institution or 
economic organization suddenly col- 
lapsing, which is the mental picture 
called up by such a question, is so 
improbable that it excites the risibil- 
ities. 
Yet there are many things around 
us today that really are doomed, 
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that really will fade out of the pic- 
ture, though they may not fade in- 
stantaneously. And seriously, it is 
by no means an improbability that 
the mail-order house as it stands to- 
day will pass the way of many other 
types of institutions now obsolete. 
But that is a very different thing 
from saying that the big mercantile 
corporations that own them will 
cease to exist. 

So the question, “Is the mail- 
order house doomed?” isn’t such a 
startling, laughable one after all. 

Why is Sears, Roebuck & Co. 
giving so much attention today to 
the launching of retail stores, ver- 
itable department stores, where mer- 
chandise of quality as well as mer- 
chandise of price is sold across the 
counter? Why is Montgomery 
Ward & Co. giving so much atten- 
tion to retail trade? Is it possible. 
that the managements of these big 
concerns are looking several years 
into the future, to a time when bet- 
ter transportation, better delivery 
facilities, and more efficiently spe- 
cialized retail methods will make it 
possible for the rural customer to 
get almost as close to the store as the 
urban shopper ? 

For several years the movement 
has been right in this direction. The 
little country store is no longer a 
joke. Today it is no longer little. 
It is doing business over a tremen- 
dously widened circle, and with a 
specialized efficiency that vies with 
the systems of the big city stores. 

State roads and better and cheaper 
automobiles have been responsible. 
Road and automobile development 
will scarcely cease. 

And how about the airplane? A ° 
matter of the tomorrow, of course; 
but who dare say how far away that 
tomorrow is? 

Go back twenty years. Think of 
the automobile, and the changes it 
has not yet wrought. There’s food 
for thought in it. 





Impossible to Know 
Facts of Humans. 

No one can pass final judgment 
upon his fellow man without in- 
volving himself in error. The rea- 
son is plain. It is impossible to 
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know all the facts about any human 
being. Such complete knowledge 
would require a study of every brain 
cell and nerve—of every item in the 
complex environment, training, edu- 
cation and heritage of the man. The 
wise thing to do, therefore, is to 
seek out the good qualities of our 
friends and neighbors. Always these 
qualities can be intensified by match- 
ing them with the good within our- 
selves. Thus kindliness will thrive 
and meanness and selfishness be 
lessened in degree and influence. 








Wisconsin Sheet Metal Contractors 
Association, Gold Room, Wisconsin 
Hotel, Milwaukee, February 2 and 3, 
1926. R. E. Kelm, secretary, 
Third Street, Milwaukee. 

Nebraska Retail Hardware Associa- 
tion, Omaha, February 2 to 5, 1926. 
George H. Dietz, Secretary, Little Build- 


~~ incoln. 

isconsin Retail Hardware Associa- 
tion, Milwaukee, Feb 2 to 5, 1926. 
P. J. Jacobs, Secretary-Treasurer, Ste- 
vens Point, Wisconsin.’ - 

Michi Retail Hardware Association, 
Grand Rapids, February 9 to 12, 1926. 
A. J. Scott, ety ae arine City. 

New York State il Hardware As- 
sociation, Rochester, February 9 to 12, 
1926. John B. Foley, Secretary, 4-12-13 
City Bank Building, Syracuse. 

Iowa Retail Hardware Association, 
Des Moines, February 9, 10, 11 and 12, 
1926. A. R. Sale, Secretary, Mason City. 

North Dakota Retail Hardware Asso- 
ciation Convention and Exhibition, Fargo, 
February 10, 11 and 12, 1926. C. N. 
Barnes, Secretary, Grand Forks. 

Pennsylvania and Atlantic Seaboard 
Hardware Association convention and 
exhibition, Commercial Museum, Phila- 
delphia, February 15-19, 1926. Sharon E. 
Jones, Secretary, 604 Wesley Building, 
Philadelphia. 

Indiana Sheet Metal Contractors’ Asso- 
ciation, Hotel Severin, Indianapolis, Feb- 
ruary 16, 17 and 18, 1926. Leslie W. 
Beach, Secretary, Ri d, Indiana. 

Indiana Fur-Mets, Hotel "Severin, In- 
—— February J 16, 17 and 18, 1926. 

West Tenth Street, 
Indianapolis. - 

Indiana Warm Air Heati 
tilating Association, Hotel In- 
dianapolis, February 16, 17 and 18, 1926. 
Frank -E. Anderson, Secretary, Terre 
Haute. 

Connecticut Retail Hardware Associa- 
tion, Hotel Bond, Hartford, February 18 
and 19, 1926. Henry S. Hitchcock, Sec- 
retary, Woodbury. 

Montana Implement and Hardware As- 
sociation, Great Falls, February 18, 19 
and 20, 1926. A. C. Talmage, Secretary- 
Treasurer, Bozeman. 

Illinois Retail Hardware Association, 
Sherman House, Chicago, February 16 
o 18, 1926. Leon D. Nish, Secretary, 


hio Hardware Association, Cleveland, 
February 16 to 19, 1926. James B. Car- 


and Ven- 


son, Secretary, 1001 Schwind Building, 


i ta Retail Hardware Associa- 
tion, St. Paul, February 16 to 19, 1926. 
C. H. , Secretary, Nicollet and 24th 
Streets, Minneapolis. 

New England Retail Hardware Asso- 
ciation, Boston, a Februa 
22 to 24, 1926. George A. Fi 
tary, 80 Federal Street, Boston, Massa- 
chusetts. 

South Dakota Retail Hardware Asso- 
ciation, Sioux Falls, February 23 to 25, 
1926. C. H. Casey, Secretary, Nicollet 
and 24th Streets, Minneapolis, Minnesota. 

Virginia Retail Hardware Convention 
and Exhibition, Jefferson Hotel, Rich- 
mond, February 23, 24 and 25, 1926. 
Thomas B. Howell, Secretary, 301 East 
Grace, Room 906, Richmond. 

Ohio Sheet Metal Contractors’ Asso- 
ciation, Toledo, Ohio, February 24, 25 
and 26, 1926. George F. Mooney, State 
Secretary, New First National Bank 
Building, Columbus, Ohio. F. C. Dunn, 
Local Secretary, care Builders’ Ex- 


The Michigan Sheet Metal and Roofing 
Contractors’ Association, Post Tavern 
Headquarters, Battle Creek, March 1, 2, 
3 and 4, 1925. Frank E. Ederle, Secre- 
tary, 1121 Franklin Street, S. E., Grand 
Rapids. 

California Retail Hardware and Im- 

lement Association, Hotel Whitcomb, 

an Francisco, March 16, 17 and 18, 
1926. Le Roy Smith, Secretary, 112 
Market Street, San Francisco. 

New York State Sheet Metal Con- 
tractors Association, Elmira, New York, 
April 14 and 15, 1026. John J. Yager, 
Secretary, 817 Sycamore Street, Buffalo. 

Pennsylvania Sheet Metal Contractors’ 
Association, Hotel Lycoming, Williams- 
port, April 14, 15 and 16, 1926. W. F. 
Angermyer, Secretary, 7253-55 Franks- 
town Avenue, Pittsburgh. 

Southeastern Retail Hardware and Im- 
plement Association, (composed of Ala- 
bama, Florida, Georgia and Tennessee) 
Convention and Exhibition, Atlanta, 
Georgia, May 10, 11 and 12, 1926. Wal- 
ter Harlan, Secretary, 701 Grand Theatre 
Building, Atlanta. 

Arkansas Retail Hardware Associa- 
tion, Little Rock, Arkansas, May, 1926. 
L. Biggs, Secretary, 815 Southern 
Trust Building, Little Rock. 

National Association of Sheet Metal 
Contractors, Louisville, Kentucky, May 
24 to 28, 1926. Edwin L. Seabrook, Sec- 
retary, 608 East Chestnut Street, Phila- 
delphia, Pennsylvania. 

olinas ardware Association, 
—o North Carolina, June 8 to 10, 
1926. A. R. Craig, Secretary, 717-18 
Commercial Bank Building, Charlotte, 
North Carolina. 

Mississippi Retail Hardware and Im- 
plement Association, Biloxi, June 21, 22 
and 23, 1926. Guy Nason, Secretary 
Starkville. 


[Reta Hardware Dots | 


Illinois 

Jacob Graff has purchased the interest 
of his partner, John Rankin, in the Mani- 
to Hardware Company at Manito. 

D. A. Campbell Hardware Store at 
Monmouth has been sold to D. E. Yowell 
of Monroe City, Missouri. 

Iowa 

Walnut Hardware Company of Walnut 

has been sold to Hoffman and Son. 
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Kentucky 

A new hardware firm, Walker-Megown 
Company, will soon be opened for busi- 
ness at 612 East Third Street, Lexington. 

Michigan 

E. C. Lee Hardware Store at Bailey 
has been damaged by an explosion. 

Clarence Porritt has purchased the 
hardware store of Luchtman and Payne 
at Davis. f 

Minnesota 

W. J. Blaha and C. H. Robinson have 
opened a hardware store at Staples. 

Russell Turton has purchased a hard- 
ware business at Stockton. 

The Seitzer and Johnson Company 
have taken over the hardware stock, ma- 
chinery and good will of the Olson and 
Seitzer Company at St. Peters. 

Missouri 

The W. F. Hain hardware store at 
2642 Prospect Avenue, Kansas City, has 
been damaged by fire. 

Montana 

The Cartee Hardware Company at 915 
Front Street, Butte, has been damaged 
by fire. The loss is estimated at $11,000. 


Nebraska 


The Fred A. Bates Hardware Store at 
Broken Bow has taken over the stock 
and fixtures of the Co-operative Com- 
pany at the same place. 

Frank Schnase has sold his hardware 
business at Walthill to Racely and 


Rumsey. 
North Dakota 

The Kludut and Meyer hardware store 

at Linton has been damaged by fire. 
Ohio 

F. M. Barber has sold his hardware 

business at Rudolph to O. A. Barker. 
Oregon 


Ames Hardware Company of Silverton 
has purchased the Sapper hardware busi- 
ness at the same place. 


Washington 


W. R. Hamilton has sold his biitents 


business at Ferndale to John Bollman. 

Big Bend Hardware Company at Odes- 
sa has been incorporated with a capital 
of $15,000. Incorporators are Z. V. Les- 
lie and W. L. Michaelsen. 

F. L. Haines has sold his hardware 
store at Indiana and Divisiori Streets, 
Spokane, to C. J. Hoescher. 

Wisconsin 

Morley-Murphy Hardware Company 


of Green Bay will open a branch at 454 
Milwaukee Street, Milwaukee. 





You can catch more flies with 
honey than with vinegar, according 
to the old proverb. More good can 
be accomplished by judicious praise 
than by nagging. Here are some 
lines worth repeating—not for their 
value as verse but for their good- 
natured precepts: 

Don’t Believe in Knocking 


I don’t believe in knockin’, 
For a knock’s a sort o’ boost 
That makes your luck go flockin’ 
To another fellow’s roost. 
I don’t believe in “roastin’” 
Any thing or any one; 
It only ends in toastin’ 
Things ‘till they are overdone. 














- Bis: ~ i 
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Heavy Steel Shipments Keep Up—New 
Business Developing More Slowly 


Pig Iron Prices Firm—Lack of De- 
mand Felt in Non-Ferrous Metals 


HIPMENTS of iron and steel 
are keeping up at a high rate 


and this represents the strong 
foundation of the market. New 
business, however, is developing 


more slowly than was the case a few 
weeks back, signifying both the well- 
covered position of buyers and their 
complacency in discounting future 
needs, which present prospects indi- 
cate will be heavy. The general 
conviction that higher prices are not 
probable soon is an important fac- 
tor and developments this week 
appear to have made early advances 
even more remote, leaving the mar- 
ket still largely in the hands of the 
buyers. 

Because of the more irregular 
flow of incoming tonnage, some 
producers are disposed to be more 
aggressive in seeking business and 
competition has been sharpened. 
Pittsburgh and eastern makers have 
invaded the Chicago market quot- 
ing on a parity with the local mills 
and in Piites in Milwaukee have 
gone slightly lower with a 1.80 
cents Pittsburgh price. This has 
checked the recent talk of price ad- 
vances at Chicago. Black sheets 
are uncertain and blue annealed re- 
flect the pressure from the plate 
mills. 

Pig Iron 

At Pittsburgh the pig iron mar- 
ket is proceeding along-the same 
lines followed for several weeks. 

The outstanding sale, No. 3, or 
gray forge iron, last Saturday in- 
volved 1,000 tons at $20, valley. 
The buyer is located in central 
Pennsylvania. 

This demonstrates again that 


$20.50 is the firm minimum for No 
2 plain. 

All the iron made is going out. 
New demand for steelmaking iron 
is particularly dull. 

Bessemer sales in single carloads 
are noted at $21, valley. 


At Chicago buying of northern 
pig iron in the past ten days has 
been picking up. 

A number of sales of 150 to 200 
tons are reported, with the Milwau- 
kee district more active than the 
Chicago or western Michigan auto- 
mobile territory. 

Malleable and No. 2 foundry are 
unchanged at $23, Chicago furnace. 
The market on low phosphorus iron 
is being shaded and it is said that 
about $31, delivered Chicago, can 
be done. 

Quotations are firm at $22 to $23, 
base. Shipments are about equal to 
production. 

Copper 

Some domestic buying has been 
done in the past week, mostly on 
the basis of 14.00 cents delivered 
Connecticut for electrolytic and 
14.12% cents delivered midwest. 

However, some business was 
done % cent higher and at one time 
the refinery price crossed 14.00 
cents. 

Some users, however, were un- 
willing to follow the market up and 
others were not very strong for 
buying just now at any figure, so 
the market settled back to quietness. 

At 14.00 cents producers show 
much resistance to easiness. 

Tin 

While the New York tin market 
has a little better undertone today, 
it is distinctly dull with traders 
showing no interest to stimulate 
business. 

The largest holders of Straits tin 
consider that the price now prevail- 
ing for prompt deliveries is too low 
and do not care to compete at this 
level. At the same time, it has been 
demonstrated that the small quan- 
tity of prompt Straits that was 
offered at 61.50 cents was difficult 
to sell, and at today’s call on the 
Metal Exchange 25 tons were sold 
at 61.40 cents. 


March is offered at 61.25 cents, 
April and May at 61.00 cents with 
bids at %& cent to % cent less. 

Zinc 

Prime Western zinc is now about 
85 cents per 100 pounds below the 
high point of November and 65 
cents per 100 pounds below what it 
was January Ist. 

The view is reasonably expressed 
that the decline has fully discounted 
if not overdiscounted any change in 
conditions. 

The change indeed is more in re- 
gard to prospects than immediate 
volume of operations. The lattes 
are good and unfilled orders large. 

New business in sheets is report- 
ed slow in coming along, however. 
To some extent this is simply cau- 
tion—manufacturers always find 
that buyers of their products watch 
the raw material markets and defer 
purchasing when they are declin-~ 
ing. 

Lead 

The heavy metal is easy, after 
having been one of the steadiest of 
the group for a long time. Use 
continues large and shipments good, 
but output increased last month. 
Old Metals 

Wholesale quotations in the Chi- 
cago district, which should be con- 
sidered as nominal, are as follows: 
Old steel axles, $17.00 to $17.50; 
old iron axles, $25.50 to $26.00; 
steel springs, $18.50 to $19.00: No. 
1 wrought iron, $13.75 to $14.25; 
No. 1 cast, $16.00 to $16.50, all 
per net tons. Prices for non- 
ferrous metals are quoted as fol- 
lows, per pound: Light copper, 9 
cents ; zinc, 5 cents, and cast alum- 
inum, 20 cents. 

Solder 

Chicago warehouse prices on 
solder are as follows: Warranted 
50-50, $39.25; commercial 45-55, 
$36.75, and plumbers’, $34.25, all 
per 100 pounds. 
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They’re watching costs in the Navy— 
so they “shear with the Unishear 


The U. S. Marine Corps says of Unishear, 
“saves time, is more accurate, and far su- 
perior in every way.” 


Manufacturing economy, too, demands this 
performance. Many shops are getting surpris- 7 
ingly low cost results with the UNISHEAR. 53 
This machine, portable and compact, cuts any vs 
flat stock quicker, better, cheaper—without 
burr, without distortion of material. Follows 
any line exactly, stops accurately at any point. 
Needs but one operator even on largest work, 
straight or irregular. 


99 





















Operates from lamp socket or power circuit 
(G. E. Motor; any voltage or cycle availa- 
ble). Capacity 14 U.S. gage. Speed, 15 feet 
per minute. 








Photo taken in the shops of 
the U. S. Marine Corps. 
Philadelphia, Pa. 











We are pared to demonstrate this machine on your work. 
rite us. Dealers and salesmen wanted in 
unassigned territory 


The Unishear re ont 170 F ifth hb Ava S New York, N. Y. 





Say you saw it in AMERICAN ARTISAN—Thank you! 








Ea 
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Chicago Warehouse Metal and Furnace Supply Prices 
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METALS 





Chicago Foundry ......... $33 

Southern Fdy., ~ s a * = 
© Superior Charcoal 

Malleabile 


FIRST QUALITY BRIGHT 
° TIN PLATES 
4 20x28 112 sheets. . 
X 


.$27 00 
ry) 
20 


20x28 56 sheets. ... 16 
MH = BOKBE ... 2c eceeeee 1 


MAM BOxZBS ... ce eceenee 18 


TERNE PLATES 
Per Box 
IC 20x28, 40-Ib. 112 sheets be 1e 
[X 20x28, 


riete; 
ia 


, 

















25 





i 40-Ib. 3 oe 
Ic 20x28" 30-Ib. “ ? i se 
x28, 30- 1b. . oe a4 = R 

Ic foxis, 26-lb. “ ns 20 
TX 20x28, 25-lb. “ " 33 30 
IC 20x28, 20-lb. “ bs 17 8 
IV 20x28, 20-lb. “ = 20 66 
IC 20x28, 15-lb. “ rx 16 66 
IC 20x28, 12-lb. “ > 16 35 
IC 20x28, 8-lb. “ + 13 66 





“ARMOO” INGOT IRON PLATES 


No. 8 up t 4 including 
Ne Neb thee cere 466 


COKE PLATES 
Cokes, 80 Ibs., base, 20x28..$12 Te 


Cokes, 90 aa base, 20x28.. 13 96 
Cokes, 100 » base, 20x28.. 13 36 
Cok 107 Ibe” base, IC 


8 pesesencsesscssee Be OO 
136° Ibs., Saen, 2 
0 edudneeecesios --. 1 
Cokes, 1655 Ibs., base, 56 
Cokes, 175 Ibs., base, is 
eots Sescceccccccce 8 OO 
Cokes, 196 Tos., base, 66 
GOSED ccccccdccecvcvsccce 2160 


BLUE ANNEALED SHEETS 


Base 10 ga.....per 100 Ibs. $3 8@ 
“Armco” 10 ga.per 100 Ibe. 4 66 


ONE PASS COLD ROLLED 
BLACK 


No. 18-20........ 00 1 
No. 99-86... . ober iss Ibe, 8 % 
N 100 Ibs. 


ee By co sestenes per igs _ 

ee SEP 1 

No. | eatbebde Sa 
per 100 Ibs. 


es ORES: 
GALVANIZED 


“Armeo” 28.....per 
16........-..per i 
18-20........per 
22-24........per 100 Ibs. 
per 100 Ibs. 


Br cveccccces 


+ oe we oe 
~ 
se 





ti. sper 100 Ibs. 


bp abesses 
BAR SOLDER 


Warranted 
50-50 ........per 100 Ibs. $39 
Commercial 


45-56 ....... 
Plumbers . 


per 100 lbs. 386 
-.-per 100 Ibs. 384 


ZINC 


76 
35 


™% 
SHEET ZINO 


eee eee eee eee eee 


Rods, base . 


_Wire No. ‘ii, Bas. Ga. 


20 
. 20%0¢ 


HARDWARE, SHEET 
METAL _ SUPPLIES, 
WARM AIR FURNACE 
FITTINGS AND ACCES- 
SORIES. 

LEAD 


American yey 
BOP tcocedbee geseges eencee 


Sheet 
Full Coils ....per 100 Ibs. 14 00 


Cut Coils ..... per 100 Ibs. 14 25 
TIN 
BM caccee -+-per 100 Iba. 70 60 
be , | re -per 100 Ibs. 71 60 
ASBESTOS 
Re 1 
Mill board 3/8 to 4. 
Corrugated Pa (250 
sp. ft. to ro ». . $6.00 per roll 
BRUSHES 


Hot Air Pipe Cleaning 
Bristle, with handle, each $v 85 


Flue Cleaaing 
Steel Only, each ......... 1 26 
BURRS 
Coppers Burrs only ......... 45% 
CEMENT, FURNACE 


American Seal, 5-Ib. cans, net § 45 
American Seal, 50-lb. cans, net 90 
American Seal, 25-ib. cans, net 2 00 
Asbestos, 5-lb. cans, net. 46 
Pecora ..........per 100 ibs. 7 61 


CHIMNEY TOPS 
pease Complete Rev. & 


Smt iw cccesss 30% 
Iwan’s Iron Mountain “only. 135% 
Stan 30 40% 





Front eat, PM cmanhar7 5-9 75 
POP GGG. ciscwiepgccceccscss 8 40 
CLIPS 
Damper 
i agp tail pieces, 
AE AD PP $1 26 
Non "Rivet tail oe. 

DOP GOR. coccsscccscove ° 26 
COPPERS—Soldering 
Pointed Roofing 
3 Ib, and heavier....per ib. 40c 
8% ID. ccsvcesedewosscs per Ib. 45c 
SD Br cecescoceme be dee per ib. 48c 
1% Ib. o dueteents tee per Ib. 65c 
1 TD. coccscesectes ---per Ib. 60c 
CORNICE BRAKES 

Chicage Steel Bending 
Mee. 2.00 GBBocccccccccvcssccs Net 
COUPLING HOSE 
Brass ...... coven per doz. $2 20 
CUT-OFFS 
Kuehn’s Korrekt Kutoffs: 
Galv., plain, round or cor. rd. 
standard gauge ......«++++ 40% 
BS GREG ceccvcccccscvccun 80% 
DAMPERS 
“Yankee” Hot Air 
7 inch, each 20c, doz....... $1 75 
8 inch, each 25c, doz....... 2 40 
9 inch, each 30c, doz....... 2 75 
10 inch, each 32c, doz....... 3 00 
Smoke Pipe 
T GROM, GOB. occcccocccccece $ 36 
8 inch, each.... ee 40 
9 inch, —_- é» 60 
10 inch, each.... 60 
12 inch, each... .........s5. 90 
Reversible Oheck 
8 inch, each........--. sasccenh OO 
9 inch, each...... 000066600 1 70 


DIGGERS 
Post Hole 
Iwan’s Split Handle 
(Eureka) 
4-ft. Handle...per doz. $14 00 
7-ft. Handle...per doz. 3¢€ 00 
Iwan’s Hercules pattern, 
Ser GaR, ccccésccccsed sane 14 90 
EAVES TROUGH 
Galv. Crimpedge, crated..75 & 5% 


ELBOWS 


Conductor Pipe Milcor. 
Galv., plain or corrugated, 


round fiat Crimp. 
Gea, GEMS 4 is ce ccceces «+. -65% 
28 Gauge ....... eccccees BER 
BS DOGO ccccccccccsccoece 0% 
24 Gauge ........ eveueceuee 10% 
Square Corrugated 
Standard Gauge .......... 50% 
BO Ga cevocsbdvcrcoseees 30% 


Portico Elbows 


Standard Gauge Conductor Pipe, 
plain or corruga 

Not nested ........... 70 & 6% 

Nested solid 


ELBOWS—Stove Pipe 


1-piece Corrugated. Uniform Blue 
“Milcor” No. 28 gauge. 


SEBO ccc cecccvccccssosen --$1 30 

6-inch . ceccccccesosscawe Bb OO 

WRUEES ‘ca dcavébecestdeseses - 1 80 
Special Corrugated 

oo , Mee Sowcescoccccga OS 

pC ee er eee coves 1 66 


Adjustable—Uniform Blue 


Blue. 
PD. escssbcesacedes oeccee $1 90 
PD. oe vageneéedcconcedané 2 00 
Po cece éuvedensbobdestses 2 60 

WOOD FACES—50% off list. 

FENCE 

726-6-12% (100 roan} senor $29 02 

1948-6-14% (100 rods)..... 44 08 
FILES AND RASPS 

Heller’s (American) ......50-10% 
American ..... padebereorons ° | 





Ashton Mfg. Co. 


Complete line 
Fi 


re pots and Torches... .52% 


Otte Bernz Co. 
Me. 3 um, ene 


with 
shield, 1 gal.....$ 6 75 
wo a5 oa 
epesseSeipocecesse Be 88 
No. hath 


or Gasolene, io fais... 47 62 
No. 6 Toreh, — 


Kerosene, 
No. SF. Torch, 
No 86 Torch, “Gasolene. 1 

P 


Cee ee eee ee eee ee eee 


Clayton & Lamberts 


Bast of west boundary 
Province of Manitoba, 
No. Dakota, So. Dakota, 
br sas, Oklahoma, Am- 
arillo, San Angelo and —— 
FOMMD ccccceccvccccccese 

West of above ‘boundary 


line of 


line 
8% 


Geo. W. Diener Mfg. Co. Ea. 


Neo. 02 Gasolene Torch, 1 
@B.  cosse ceascocvocsaceos BS GS 

No. 6250, Kerosene, or 
1 qt.. 7 & 


tank, 1 gal 1260 
rr Furs. 


Me , i gal. 12 00 
ee. bo 


No. 110 “Automatic Gas 
10 66 


Soldering Furnace..... 


Double Blast Mfg. Co. 
Gasolene, Nos. 26 and 36. 


Quick Meal Stove Co. 
Vesuvius, F. O. B. St. Louis 30% 
(Extra Disct. for large 
quantities) 


Chas. A. Hones, Inc. 
Buszer No. 1.....-++++068 
Busser No. 


8 ee 
peecccocooes Se ee 
No. 22......+e0+ 18 50 
NO, 42....ceeeeee+ 15 00 
No. 43 s ee 


-60% 


Buzzer 
Buzzer 


GALVANIZED WARE 
—,. seaming after made), 


cneccee coccccccccces SS 90 
19. — Ss cceere decree seoesas $2 26 
GLASS 
Single Strength, A, 26-in. 


bracket 8 
Single Strength, A, 34 to 40- 
in. bracke 82% 


eee ee eee eee eeee 


DEROMOES 2 occ cove cdsedecs 81% 
Double Strength A, all sizes. 82% 
Tubs CBebv. after made), 

eS SSP eS eee $6 36 

No. ; phe déon ee 606 40seR wo ge 7 20 


Conductor Pipe 
Milcor Perfection Wire... 


Eaves Trough 
Mileor Beli Wire......15% 
fy Triplex Wire......10% 
lecor Milwaukee Extension 10% 
Milcor Steel (gav. after 
List plus....12%% 
B. T. Wire, 
504% 


35% 


Vv. & B. Ne. 1, eachk..... 
Conducter 
Milcor 
“Direct Drive’ Wrought 
Irom for wood or brick...15% 


Hay 
Vv. & B. Neo. 1, each......30 26 


In single lote ..........++..50% 
@ or more... .50-5% 
5 or more...50-10% 
each.....50% 


eseseeesper doz. $2 25 


Galvanized steel mitres, and 
caps, end pieces, outiets....30% 


Milcer 
Galv. one piece stamped. .40% 


Hickory 


NAILS 
Cut Steel ..... Sececccs ss $4 36 
Gut BOR se sccdicsvciscecee 6 @ 
Wire 
COMMON . nee cee ceeee roe S| 
Cement Coated ......6+65 2 20 
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PERFORATED METALS 












All Sizes and Shapes of Holes 
In Steel, Zinc, Brass, Copper, Tinplate, etc. 
For All Sereening, Ventilating and Draining 
EVERYTHING IN PERFORATING METAL 


THE HARRINGTON & KING PERFORATING @ 


‘STANDARD 





















IWANS’ VOLCANO 
REVOLVING 






















CHIMNEY TOP Hood 
Patterns 
THE design of the deflector brings the FREE 
wind diagonally upward over the chim- with 
ney openi: through opening in lower part order 
of hood. is construction creates a for 
draft on any chimney. iron 
Simple iron mount- mountings 


ings. Sold without 
hood so you can make 
r own tops. St 
pensive and 
nging. 


Write today for 
catalogs and 
price list. 


IWAN BROTHERS 


BEND, 
anndilibee” of we te Specialties 


FOR THE TINSMITH 


E are manufacturers as well as merchants and we 
at all times have on hand a large — stock of 
everything that you may be in need of. 
Try us on your next order. 


This is our motto 
“EVERYTHING MUST BE RIGHT” 
Write today for our latest catalog 


BERGER BROS. CO. 


229 to 237 ARCH STREET 
WAREROOMS AND FACTORY: 100 TO 114 BREAD STREET 


PHILADELPHIA, PA. 























All Details Watched 


Rigid inspections, careful handling, bun- 
dling, packing and loading—a few more 
reasons why Inland Sheets are found 
100% saleable and usable. 


INLAND 


BASIC OPEN HEARTH 


STEEL SHEETS 


INLAND STEEL COMPANY 
38 South Dearborn Street, Chicago 


Branch Offices: Milwaukee, St. Paul, St. Louis, Kansas City, Mo. 
Mills: Indiana Harbor, Ind., Chicago Heights, Ill., Milwaukee, Wis. 





dengns, c H Metal Ceilings 

re all easy to con cae install. Our 

catalvew show what we have to offer in 
a copy today 


OPSON CO. 
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ROOF GUTTER SUPPORTS 


This illustration shows, unassembled, one of the many styles of 
eaves trough hangers made by us which may be adjusted every 
eighth of an inch for drainage in the gutter. These hangers are 
widely used 
throughout the 
United States 
Write for cata- 
log Neo 27 
which also il- 
lustrates and 
7 describes con- 
ductor hooks 
and fasteners. 


Free Samples 
Gladly Fur- 
nished. 


L. D. BERGER COMPANY 


57 N. 2nd St., Philadelphia, Pa. 




















When writing mention AMERICAN ARTISAN—Thank you! 
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Aeolus Dickinson Co 
American Brass Co 
American Furnace Co 
American Rolling Mill Co 
American Steel & Wire Co.... 
American Tube & Stamping Co. 
American Wood Register Co.. 


Auer Register Co 


Barnes Zinc Products Co 


Braden Mfg. Co 
Brillion Furnace 
Burgess Soldering Furnace Co. 


Chicago Elbow Machine Coe 
Chicago Furnace Supply Co.... 


Col-Burn Heater 
Connors Paint Co., 
Copper & Brass Research 


Cortright Metal Roofing Co... 


Crown Oil Burner Co 


Dieckmann Co., 
Diener Mfg., Geo. W 
Double Blast Mfg. Co 
Double-Duty Elbow Co 
Dreis & Krump Mfg. Co 


Eagelsfield Mfg. Co 
Elbing Mfg. Co 
Excelsior Steel Furn. Co 


Fanner Mfg. Co 
Federal Mfg. Co 
Floral City Heater Co 


Forest City Fdy. & Mfg. Co... 
Forming Machine Corp 


Gerock Bros. Mfg. 
Graff Furnace Co 
Gray & Dudley Co 
Great Lakes Supply Co 


Hanson Heater Co 
Hardware Specialty Co 
Harrington & King Perf. Co.. 
Hart & Cooley Co 
Heartick, E. G 
Heating Systems & Supply Co. 
Henry Furnace & Fdy. Co. 
Hero Furnace Co 
Hess-Snyder Co. 


Homer Furnace Co 


Ideal Furnace Co 
Inland Steel Co 
Independent Register Co 
International Heater Co 


Keith Furnace Co 
Kirk-Latty Mfg. Co 


see ee eee eeeee 


Lalance & Grosjean Mfg. Co.. 
Lamneck & Co., W 
Langenberg Mfg. Co 


Liberty Foundry Co 
Lupton’s Sons Co., 


50 


47 
13 


47 


43 
43 


= 


45 


45 
10 


. 47 
Clayton & Lambert Mfg. Co... 
Cleveland Castings Pattern Co. 
Cleveland Cooperative Stove Co. 


13 
10 


ADVERTISERS’ INDEX 


The dash (—) indicates that the adver- 
tisement does not appear in this issue. 


M 
Marsh Lumber Co.......++++:. 11 
Marshalltown Heater Co...... 9 


Marshalltown Mfg. Co......-- _ 
May-Fiebeger Co. .....+-+e0+5 — 
Merchant & Evans Co......-- _ 
Metzner Stove Repair Co _ 


Meyer Furnace Co., The...... 5 
Meyer Bros. Co., F., The...... _ 
Milwaukee Corr. Co..Back Cover 
Monitor Furnace Co.......+... _ 


Mt. Vernon Furn. & Mfg. Co.. — 
Mueller Furnace Co., L. J.... — 


National Air Moistener Co _ 
National Enameling & 


Stamp- 
ing Co., Granite City Steel 
RL a dis machodhe ama dees wetness _ 

New Jersey Zinc Sales Co., The — 


Niehaus Furnace Repair Co... 
Northern Institute 


Northwestern Stove Repair Co. 11 


Oakland Fdy. 
Osborn Co., The J. M. & L. A. — 
P 
Parker-Kalon Corp. .......... 
lt RR eee 50 
Peninsular Stove Co..Front Cover 
Peck, Stow & Wilcox Co 
Pecora Paint Co 
Peerless Fdy 


Pennsylvania and Atlantic 
board Hdw. 


Premier Warm Air Heater Co. — 


Sea- 


Quick Furnace & Supply Co... 
Quick Meal Stove Co 
Quincy Pattern Co 


Richardson & Boynton Co.... 
Rock Island Register Co 
Robinson Furnace Co 
Robinson Co., A. H 
Rudy Furnace Co 
Rybolt Heater Co 


Sheet Steel Trade Ex. Comm.. 
Simms Fdy. Co 

Special Chemicals Co 
Standard Fdy. & Mfg. Co.... 
Standard Furn. & Supply Co. 6 
Standard Ventilator Co 


cedegee 43 
Stearns Register Co.......... —_— 
St. Clair Foundry OCOPWan cede 7 
St. Louis Heating Co......... _ 
St. Louis Tech. Inst.......... 50 
ter ch a aS ee — 
Success Heater Mfg. Co....... _ 
Taylor Co., N. &G........ _ 
Thatcher Co. eek ee — 
Thermo Gas Furnace Co...... oS 
Thomas & Armstrong Co., The — 
Tuttle & Bailey Mfg. Co...... 15 
Utica Heater Co.............. 3 
Unishear Co., The, Inc....... 41 
Vv 
Vedder Pattern Works........ 13 
Viking Shear Co.............. 45 
Warm Air Furnace Fan Co.... — 
Walworth Run Fdy. Co...... 10 
Waterloo Register Co......... a 
Waterman-Waterbury Co. __ 
Western Steel Products Co... 7 
Wheeling Corrugating Co..... — 
Whitney Metal Tool Co...... —— 
Whitney Mfg. Co., W. A..... 45 
Williams Hardware Co....... 47 
Wise Furnace Co............. 4 


Woodstock Typewriter Co....— 
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Markets—Continued from page 42 


NETTING, POULTRY 


ized weav 
we ecerrerssrices M10% Bost 
Galvanized after weaving 


PASTE 
Asbestos Dry Paste: 
200-Ib. barrel........++--815 00 
he fee.ccene.:. 1 @ 
B-ID. Da. .---eeeceeees 66 
34 ib. cartons ...+-+++. 30 
PIPE 
Conductor 
“Interlock” 


Galvanized 
ested (all 
— meee ee 
Crat not 


aol 
secteces etl 
(all gauges) 3 


Square Corrugated A 
Octagon 


24 UBe ..++- 
“Milcor” 
Blue Stove 
2¢ ga 6 inch U. C. 
nest 
26 B. 7 
x nl 
-. ga : 


28" enue 


30. gauge, 
nested .. 
oY ga 6 
30 gauge, 7 inch U. C. 
nested 
T-Joint Made up 
6-inch, 28 g@...-.- per 100 32 560 
Furnace 


Pipe 
Double Wall Pipe and 
Pipe Fittings ....--.--- 60% 
a Ls Pipe, Round 
Galvanized... .50% 
Galvantaed ond Black 


senese e- da 
Pipe and Fittings.....--- 50% 


Lead 
Per 100 Ibs......--+++++- $12 60 
POKERS, STOVE 
Wr't Gteel, str’t or —_ 


eta, 0 


-per doz. $0 76 
Nickell Plated, “coll “handles se 


POKERS, a 
seb dS oe ceeeaieeagoe’ coe $0 560 
PULLEYS 
Furnace Tackle....per doz. $0 60 
per 6 00 
Furnace Screw ( 


eeeeeeeeererereere 


Ventilating Register 


Each 


- per den 76 





Seas Oecccveccs 9 00 
Smal pair. aa 30 
©. ber pair... 80 
PUTTY 
ercial Putty, 100-Ib. 
“= es ory Seer $3 40 
QUADRANTS 
Mallieable Iron Damper... .10% 
BASEBOARD REGISTERS 
Excelsior .....-++- goce de «2+ - 50% 
FLOOR REGISTERS AND 
BORDERS 
ge veda Os EDT OS LOES 0 
Steet — Semi-Steel......-- 40% 
Baseboard .....+-+++++> ove ee 4% 
Adjustable Ceiling 
Ventilators ..«--«+++* wee 40% 


Register Faces—Cast and Steel 


ed, Bronzed and 
As lated,” 4x6 to 14xl4...... 40% 
Faces—Cast, 
Large Register | péccessones4 60% 
ge Register Faces—Steel, 
14x14 to 88x42 ...----+++++- 65% 
RIDGE ROLL 
Rol 
ay ihe cme 5-10-65 % 


* Ro 
«+202 75-10% 


Globe Ye Finials for for Ridge Roll. .50% 


Say you saw it in AMERICAN ARTISAN—Thank you! 


‘National 
Star 


BOOFING 
Bost grad ate curt. awa ta 38 30 
Ligh 1 surfaced. ----:--- 1 £8 
Het Rosin Sheeting, ton 57 60 
SCREWS 
No. 7, %x%, per gross...$0 52 
No. 10, % x3/16, per gross.. 68 
No. 14, %x%, per gross... 83 


SHEARS, TINNERS’ & 
MACHINISTS’ 
Viking = 
Lennex Throeatiess 
Eo 18 bindoa * 2250222520210 
at e a SPORES 


1—30", 18 ga. cap.....15 
2—36", 18 ga. cap.....15 
4—52”, 18 ga. cap.....1 
No. 10—120", 22 ga. cap...16 
4A—52”, 16 ga. cap...15 


Cast Iron Foot Power 
No. 01—30”, 18 ga. cap... 


Power Driven 


No. 100 Series, 2 Shaft Drive.) 
No. 142—42”, 18 ga. cap...15% 
(No. 200 Series, 2 Shaft Under- 
wa he 2°, a ga. cap...15% 
0. 2—4 
(No. 300 Series, 3 Shaft Under- 
th Drive. 


No. 372—12". is =. cap +e 
(No. 500 Series, 2 Shaft Under- 
nee eh cap..15% 
tno. 600 eles, 8 Shaft Under- 
3/16” cap. .15% 


neath Drtve.) 
No. 6120—120”, 





-15% 


2 
Conduct ee 


eeeeeeeeeereee 


SNIPS, TINNERS’ 


Iron.....- .-Net 


eeeeee aeeee 


“gry and Bovel........--  - Wet 


and iene par’ doa.” W480 és 


‘ ‘Winterbottom’ 


STOPPERS, FLUE 


Common isc cccBer doe $1 4 
Gem, No. 1.....----per 
Gem, fiat, No, 3....per dos. 1 


VENTILATORS .. ---- 
Standard ....+++++++%> 80 to 40% 


Plain annealed wire, No. 8 
per 100 ibs. PP Ay FL 
a a my barb wire, per 8 80 
—~“Biack * painted, 
be ON Bree salt Tike ve 1e 
vanized 


Galvanised "Hog s og Wire, 86 “rod 
Galvan plain wire, ‘6, No. 
per ba. eo 


“oO 
oo 


g 
; 
eRRE 
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Complete Stocks of Machines and Tools 


in Chicago 
RITE for Pexto Guide No. 25—and 
remember that for prompt Pexto Ser- On 

















ur 


but designed ‘for hard work. Fur- 
Rolls. 


nished with four pair $342 Ewing Avenue 


q vice in the Chicago district phone South 
Chicago 7600, J. H. Sutherland. 


WHITNEY METAL PUNCHES, REPAIR PARTS AND 
ap EXTRA DIES 
We carry a complete stock of Whitney specialties, also «oe 


Tinners Supplies of All Kinds. Write for Catalogs and 


GREAT LAKES SUPPLY CO. 


J. H. Sutherland, Mgr. Metal Tool Dept. 
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No. 577 Burring Machine. A ma- 
chine that is being used a 4 most 
of the live contractors. Gauges 
and rolls scientifically hardened 


South Chicago, in. 
Light and compact but very sturdy. 











CHICAGO STEEL CORNICE BRAKES 


STANDARD OF THE WORLD 





tas RECT SEARS POR ALL PURPOSES: 

egcneand to Bend All Cause . 

Made in All Lengths to Bend All Gauges | 
000 in u J 


WRITE FOR PARTICULARS 
DREIS & KRUMP MFG. CO., 7404 Loomis Street ,CHICAGO 















We stamp shingles from prime tin- 
plate and dip them one at a time 
in molten zinc. These are our Hand 
Dipped Shingles. 

We also make shingles from sheets 
already galvani 

Cortright Painted Shingles are made 


- prime vias tin. ri £.~— e red 
green, Cortright 
‘Shingles are made in four patterns. 

















Please Mention 


AMERICAN ARTISAN AND 
HARDWARE RECORD 


When writing to advertisers 











ee 
—— 











MAKE YOUR OWN 
ELBOWS— 


Any Size in Two Minutes 
with this Machine. 


J UST take yovr straight 
pipe—fasten the form or 











jig to it and in two min- Range 
utes you have your 3 or 4 piece adjustable elbow of 
all ready for use and any size you want. Pe, 
PURNELL ELBOW EDGING and 36 in, 
CUTTING MACHINE a 
It is simple, sound and constructed of the very No. 24 
best matcrials—both installers and manufacturers gauge 


are using it. No more large stock for the in- 
staller. Enables you to make adjustable elbows 
any size for each job at once when 
you need them. 


Write today for circular giving com- 
plete description and price. 


Chicago Elbow Machine Co. 


MAIN OFFICE: 826 N. Boulevard, 
Oak Park, til. 











Whitney LEVER Punch Line 


Widest Known and Used. 40,000 in Use. Best by 
15 Years’ Test. Critical “Uncle Sam” uses hundreds. 
Made in 5 sizes. Others Planning. Simplest Con- 
struction. Fewest Parts. Easiest 


Operated and Quickest Changed. 
Ask Your Jobber or —— 
Write Us 
W. A. Whitney 

Mfg. Co. 
715 Park Ave. 
—— 


















TREADLE SHEAR 


This TREADLE GAP SHEAR is 
made in all standard sizes for No. 
14 and lighter gauge sheets. With 
it, sheets can be squared, trimmed 
or slit. 

We make a complete line of 
shears, punches and bending rolls, 
all sizes for hand or belt drive. 
Write for Catalog “8S.” 


BERTSCH & COMPANY Cambridge City, ind 





—— 




















Send for catalog today 





VIKING SHEAR 


Compound LEVER Handle—Removable Blades 


VIKING SHEAR CO., Erie, Pa. 


A child can work therm 

















Say you saw it in AMERICAN ARTISAN—Thank you! 
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Asbestos 5 
Gall Mountain Co., Chicago, Ill. 


Asbestos 
Sall Mountain Co., Chicago, Ill. 


Bale Ties. 
American Steel & Wire Co., 
Chicago, Ill. 


Kirk-Lat M 
nll Cioveland, Ohio 


Dreis & Krump Mfg. Go. 


Chicago, Til. 
Dreis & Krump Mfg. 
Shicege, I. 


Brase and Copper. 
American Brass Co 


Merchant & Evans Co. 
Philadelphia, Pa. 


Osborn Co., The J. M. $ L. A. 
Cleveland, Ohio 
Fanner Mfg. £5. Cleveland, Ohio 


Ceilings— Metal. 
Friedley-Voshardt Co., 


Chicago, Tm, 
Hopson & Co., W. C. 
Rapids, Mich. 
Milwaukee ting Co., 
Iwaukee, Wis. 


Wheel Co., 
me Corregnesliine: Ww. Va. 
Fanner Mfg. Co., Cleveland, Ohio 


Chain—Sash. 
Parker-Kalon Cop. 
ew York, N. ¥. 


Furnace. 
Boston, Mass. 


Sturtevant, 

Iwan Bros., th Bend, Ina 
Cleaners—Suction. 

Sturtevant, Boston, Mass. 


Olinker 
federal Mfg. Ge. Halland, Mich. 


G., 
Pittsburgh, Pa. 
American Brass Co., 
Waterbury, Conn. 
Friedley-Voshardt Co. 
Chicago, m1. 


Milwaukee Corrugating Co. 


Milwaukee, Wis. 
Water 
Allred Mfg. Co., Ind 
_ Allred Mts. ndianapolie, Ind 


ewelies, Wis. 


Diffuser—Air Duct. 
Aeolus-Dickinson Co., 
Chicago, Ill. 


David Lupton’s Sons Co., 
Philadeiphia, Pa. 


Eaves Trough. 
Barnes Zinc Products Co., 


Chicag Ti. 
nS we OO tt del sie 
ade " 
Berger Co., L. D., - ae 
Philadelphia, Pa. 
Clark-Smith Hardware 
Peoria, Ti. 
Lupton’s Sons Oy, Dart a. me 
elphia, 
Milwaukee Corrugating €o., 
Milwaukee, Wis. 
New Jersey Zinc Sales Co., The, 
New Yori, N. Y. 
Wheeling Gacrugating Ce. 


ht 
ini Wheeling, W. Va. 


American Ro! Mill 


1 Co., 
iddlet Ohio 
Barnes Zinc Products tte 
Chicago, Th. 


Dieckmann Co., Ferdinand, 

Cincinnati, Ohio 

poe Dee —. ~d Co., aan, Ill. 
Lupton’s ns . avid, 

ions oe 
Mil ee Co ating > 

ony ilwaukee, Wis. 


Enamel Wire. 
Lalance & Grosjean Mfg. 
=: ti. 
Wood Faces—Cold Air. 
American Wood R er Co. 
ymouth, Ind. 
Eaglesfield Ventilator "Be. 
Indianapolis, Ind. 
Marsh Lumber Co., Dover, Ohio 


Milwaukee Corvuqatios 0s. Wis, 


Fences. 


American Steel & Wire Co., 
Chicago, Til. 


Fenders. 


Meyers Mfg. Co., Fred J., 
Hamilton, Ohio 


Flue Thimbles 
Milwaukee Corrugating 


Co., 
Milwaukee, Wis. 


Furnace 
Hardware Specialty Co., 
Fort Wayne, Ind. 


Furnace Cement—Asbestos. 
Connors Paint Mfg. Co., rey, I. 


~ N. Y. 
Milwaukee Gurtintion a 
Milwaukee, Wis. 


Pecora Paint Co., 
Philadelphia, Pa. 


Furnace Rings. 
Independent Register and 
Cleveland. hio 
Milwaukee 


Co., 
Milwaukee, Wis. 
Walworth Run F 
leveland, Ohio 


Furnace Fans. 
Heating Systems & "Chicago, 


2, "m. 

Robinson Furnace Co., 
Cleveland, Ohio 
Warm Air Furnace Fan Co., The 
Cleveland, Ohio 


Furnaces—Warm Alr. 
American Furnace Co., 
St. Lovis, Mo. 
Brillion Iron Works, 
“ya Wis. 


Chicago Furnace Supp! 
cago, Ill. 


Cleveland Cooperative Stove Co. 
Cleveland, Shio 
Col-Burn y eget = Chicago, Ill. 
Cox Stove Co., bram, 
Peoria, Iil. 


Excelsior Steel Furnace Co., 
Chicago, Ii. 
Floral City Heater Co., 
Monroe, | Mich. 
Forest City Fdy. & a Tig 
and, Ohio 


Fox Furnace Co., Elyria, Ohio 
Gray & Dudley 
ashville, Tenn. 


Heating Systems a mo Ca. 
Henry Furnace & Fdy 


Cleveland, Ohio 
Hero Furnace Co., Sycamore, IIl. 


Hess-Snyder Co., Massillon, Ohio 
Homer rnace * 
Coldwater, Mich. 
International Heater Co., 
Kruse Co., Inginnapelt lls, Mind. 
ndiana n 
Lamneck Co., a oi - 
umb Ohio 
Langenberg Mfg. Me we 
t. i 
Marshallto Ia.; By ak 
arshallitown, Ia.; racuse, N. Y. 
Liberty Foundry 


St. ant? Mo. 
Marshalltown Heater » 
eackatiooin: Iowa 
May-Fiebeger Furnace Co.. 
Newark, Ohio 
Meyer Furnace Co., The, 


Peoria, Il. 
Monitor Furnace Co., 
Cincinnati, Ohio 
Mt. Vernon Furnace & M 
Mt. Vorton Tu. 
Mueller Furnace Co., 
Wis. 


Mii liwaukee, 
Oakland Foundry 
Senteville mi. 


Peninsular Stove Co., 
Detroit, Mich. 


Richardson & Boynton Co., 
New Yor en. mS. 
Robinson Furnace Co., A. 
Gievelana. ‘Ohio 
Robinson Furnace Co., 


Chicago, Il. 
Rudy Furnace Co., 
Dow c, Mich. 
Rybolt Heater Co., Jand, Ohio 
Schill Bros. Co., Crestline, Ohio 
Schwab & Sons Co., R. J., 
Iwaukee, Wis. 
Security Stove 3 e Co., 
City, 


Simms Feundry oe 
Standard Foundry pe ee. aN on. 
Standard Furnace & fa. ~ Co., 
ha, Neb. 
St. Clair Foundry Corporation, 
Belleville.” Til. 
St. Louis Heating Co., 
st. Louis, Mo. 
Success Heater Mfg. Co. 
Moines, Iowa 
Thatch Co. In. 


cago, 
Utica Heater’ Co. Utica, N. Y. 
Waterman- Waterbury Co. 


Minneapolis Minn. 

Western Steel Products Co., 
Duluth, Minn. 
Wise Furnace Co., Akron, Ohio 


Milwaukee ting Co. 


waukee, Wis. 


David Lupton’s Sons Co., 
Philadelphia, Pa. 

Williams Hardware Co., 
Streator, Ill. 


Grilles. 
Hart & Cooley Soe 
ae Con 
Independent Register & Mfg. Co., 
4, Ohio 


Clevelan 
Tuttle & Balley Mfg. Co., = 


"Philadelphia, Pa. 


ure Lk — 


© Lame Pa. 
Hopson & A C., 
Grand Rapids, Mich. 


Milwaukee in ting Co., 
ilwaukee, Wis. 


Berger Bros. Co. 


Fox Furnace Co., Blyria, Ohio 
Gray & Dudley Co., 


Nashville, Tenn. 
Mueller Furnace Co. 
, RE Wis. 
Peninsular Stove Co. 
t, Mich. 


Waterman-Waterbury Co. 
Minneapolis, Minn. 


Heaters—School 
Floral City Heater > 
Hero Co., 


Meyer Furnace Co., aS mu 


Standard Furnace & a 
Waterman-Waterbury Ca., = 
Minn. 


H 
Berger Co., L. D., 
Philadelphia, Pa. 


sett th 


Humidifiers 
National Air Moistener Co. 
tee ong Minn. 


Jobbers—Hardware. 
Clark-Smith Hardware Co., 
Peoria, Ill. 


Kitchen Utensils. 
Lalance & Grosjean Mfg. Co., 
is eee Til. 


Mil aa Cc annem yw 
orruftiwaukee, Wis. 


Bertsch & Co., 
Cambridge City, Ind. 


—Oulvert. 
Bertsch & Co., 
Cambridge City, Ind. 
Bertsch & ~~ 


City, Ind. 
Chicago Elbow yoo ine Ca. 


Oak Park, ™m. 


Mention AMERICAN ARTISAN im your reply—Thank you! 


Dreis & Krump Mfg. Co., on 
ki 8u Co., 
Great Lakes poly Ci mm 
Marshalltown Mfg. 
M lows 
Osborn Co., 
Peck, Stow & Wilcox Co., 
Southington, Cona. 
eal So. The, y ee neem. N.Y. 
t , . A. 
oo Rorktord, mm 
it Metal Tool C 
es Rockford, Ii. 


Metals—Perforated. 
Harrington & King roswewrs 


Co., Chicago, 
Miters. 
Friedley-Voshardt Co., 
oe Ii. 
uk 
eee ilwaukee, Wis. 
Miters—Eaves Trough. 
Braden Mfg. Co. 
Haute, Ind. 
David Lupton’s Sons Co., 
Milwaukee a 2% 
= Milwaukee, Wis 


Nails—Hardened Masonry. 
Parker-Kalon Co., New York, N. ¥- 


Nalis—Slating. 
Hussey & Co., C. G., 
Pittsburgh, Pa. 


Nails—Wire. 
American Steel & Wire Co., 
Chicago, Ill. 


Securi aon & Mtg 
t ove 7 
° : mee. Mo. 


Co. 
sire oe ~aner m. 
Raa a ‘s- Lot a 
Milwaukee contaiaien . 


Con Paint Mfg. Co., W 
° m., 
penis Troy, N. ¥ 


Pecora Paint Co. = 
Philadelphia, Pa 


Patterns—Furnace & Stove. 
Cleveland Castings Pattern Co., 


Ohio 
qeaew Pattern . Quincy, N. 
edder Pattern W 
~ ea 
Suppl Chicago, I). 
Carr pply Come 


: TH. 
Excelsior Steel Furnace Co., 


Ti. 

Henry Furnace & Fay. _~ Chie 

Lamneck Co., W. * Onto 
Meyer & Bro. F.. Peoria, Ui 

+ ame Silence, Wis. 

Mueller Furnace L. J., 

Osborn Co., The J. M. & L. A. 

Cleveland, Onto 


Robinson Furnace Co., 


my, 
Standard Furnace & Supply Wen 


jae ired tg. Ce eee Pak tt “ina. 


Mi fiwaukee Cocruqae™ 
ch Silenebes. Wis. 


Pipe—Conductor. 
Barnes Zinc Products Co., 
Chicago, Ill. 


Dieckmann Co., 
Friedley-Voshardt Co., 


Chicago, Il. 
Hussey & Cow C. G., 
Pittsburgh, Pa. 
Lapton’s Sons Co., David, 


oe 

Milwaukee Corrugating 
Milwaukee, Wis. 

New Jersey Zinc A RS ny 


Wheeling Corrugating 
s Wheeling, W. Va- 











January 30, 1926 


AMERICAN ARTISAN AND HARDWARE RECORD 





WIRE GLASS #hhsrgc"nx: 


FOR SKYLIGHTS heavy wo 


She Ghtstbater, of Stenteng Rodis Sete & Suppttee— 
Batteries & Flashlights 


WILLIAMS 1"'ARDWARE COMPANY 
Williams Building, Streator, Illinois 








ee 
C. G. HUSSEY & CO. 


Rolling Mills and Office, PITTSBURGH, PA. 


of 
SHEET COPPER, BOTTOMS, ROLL COPPER, TINNED and POL- 
NAILS, SPIKES, RIVETS, CONDUCTOR PIPE, 
WS, SHOES, MITRES, CORRUGATED COP- 
PER SHEETS, CRIMPED COPPER SHEETS, COPPER WALL TIES, 





Branch Warehouses in New York, Philadelphia, Cincinnati & Chicago 


Member, Copper & Brass Ressarch Association 














The Snape 

eimplest A en or of 

—_ “Ee 

made not leak 
1 2 











( 


HESSLER Perfect Hose Connection 




















Flexible 
Pages , Leather 
Binding 
247 
Figures 
165 Measures 
Tables 414x5 in. 















One of the Best and 
Most Popular Books 


on tinsmithing and elementary sheet metal work. This is the 
latest edition and the contents are new en the chapter on 
Mensuration, which has been re- pe ow ified, and pos- 
sibly some fifty, pages of problems and tables ohh are classified 
to the phase of the work they cover. 


This Book Covers Simple Geometry and 
Every Phase of Modern Pattern Cutting 


from the making of every type of om, Bag Samed: Joint, to Coni- 
cal Problems and Tinware, Elbows, Piping, ts, Gutters, Lead 
ers, Cornice and Skylight’ Work and Furnace Fittings. 


In fact an excellent all-around book for every, man in the trade. 
Mr. Williams writes in an easy-to-read, helpful manner, giving 
you all the necessary details about each subject he handles. 


You should add this widely read book to your collection now. 
PRICE $3.00 


AMERICAN ARTISAN 


AND 


HARDWARE RECORD 


























plain, nails (bright and 
coated), tacks, spikes. 
bale-ties, hoops, springs, 


netting, wire fences, steel 
posts, steel gates, trolley wire, rail bonds, flat 
wire (strip steel), piano wire, round and odd- 
shaped wire, screw stock, concrete reinforcement. 
Aerial Tramways. 
Illustrated Books describing uses, Free 


American § Steel & Wire 


: Company 


v. 8. STEEL PRODUCTS £O0.; 
San Francisco Los Angeles Portland Seattle 



























TO STOCK ‘THEM! 
Soa COMPANY  wiite for efor quantity 


Exclusive Ventilator Mfrs. 1881 Conway Bldg., Chicago 

















eee eee eee eeeeeeeeeeeeeee + 





MADE RIGHT—TO 
WORK RIGHT 


THE “ALWAYS RELIABLE” furnaces 
and torches really live up to their 
name. They will stand any amount of 
use, much abuse, and still give your 
customers the kind of service that they 
have a right te expect. 


Jobbers sell at factory prices. 


OTTO BERNZ CO. INC. 





ee NEWARK, N. J. 
No. 13 BULB Oftoce in Now York City, Chicago, Fort 
‘ort ver, Helena, Mon an 
wary eve Francisco, Los Angeles, Seattle, 
CATALOG. and St. Thomas, Ont. 


8 eee ee eee ee ee a a 





electrical, rope, barbed 



























Plecker’s Galvanized Eave Trough and Corrugated Expanding Conductors 


Cost no more 
Lasts longer 
—_— 











CLARK-SMITH HARDWARE CO. - + #£=PEORIA, ILLINOIS 





Say you saw tt in AMERICAN ARTISAN—Thank you! 
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Poste—Steel Fence. 


American Steel & Wire Co., 
Chicago, 


Punches. 


Bertsch & Co., 
Cambridge City, Ind. 


Parker-Kalon Corp. York, N. ¥ 
ew Yo ,& 


Peck, Stow & Wilcox Co., 
ae Conn. 

Whitney Mfg. Co., W. A., 
Rockford, Til. 


Til. 





Whitney Metal Tool Co., 
Rockford, IIl. 
Punch Com binati Bench and 
Hand. 


Parker-Kalon Corp., 
New York, N. Y. 


Whitney Metal Tool Co., m. 


whe Mts. C on. 
hitne o., 
“ = rl Ti. 
Punches—Hand. 
Whitney Metal Tool Co 


Rockto rd, 
Whitney Mfg. Co., A, 


“Rocktora, Ti. 


Co., Wm. 
Troy, N. ¥. 


Philadeiphia, Pa. 


Connors Paint Mfg. 
Pecora Paint Co. 


Parker-Kalon Corp., 
New York, N. Y. 


Radio—Sets and Supplies. 


Williams Hardware Co., 
Streator, Ill. 


R Combination Gas & Coal 


Cox “Stove Co., Abram 
Philadelphia-Chicago 
Quick Meal Stove Co., 
Louis, Mo. 


Thatcher Co., Newark, N. J. 





Cox Stove Co., Abram, 
Philadelphia-Chicage 
Quick Meal Stove Co., 
St. Louis, Mo. 
Gray & Dudley Co 
Nashville, Tenn. 
Register Shields 


Hardware Specialty Co., 
Fort Wayne, Ind. 


Registers—Warm Alr. 
American Wood er Co., 


th, Ind. 
Carr Supply Co., Ch Til. 
Chicago rnace Supply Co., 


Baglesfield Ventieeee 


In 
Hart & Cooley Co. dianapolta * 
New Britain, Conan. 
& Fady. Co. 


Henry Furnace & 
Cle Ohie 
Independent Register and % 
Co., Cleveland, 
Lamneck & Co., W. E., 
Columbus, Ohio 
Meyer & Bro. Co., F., Peoria, IL 
Milwaukee Corrugating ° 
Milwaukee, Wis. 
Mueller Furnace Co., & J., 
Miiwauk aukee, Wis. 
a ag Tm. 
7 Rock island ti. 
Standard Sunes Oe & Supply Ceo,. 
Omaha, Neb. 
Stearns Register Co., 


Tuttle & Bailey Mfg. Co. _ 
Chicago, Ti. 


Walworth Run Fay. 
Groveland, Obie 


Registers— Wood. 
American Wood Co., 
ymouth, Ind. 


Chicago Furnace Su Co., =. 
Eagiesfield Ventilator Co., 
Indianapolis, Ind. 


Regulators—Damper. 
wn Oo Rew York, N. ¥. 


Repairs—Stove and Furnace. 
Hessler Co., H. E., . 


Nerth western Stove Repair Co. 
cago, Ill. 


American ames, * ing. ait C 
Baitone. Ohio 
David Lupton’s ts Co. 
Philadeiphia, Pa. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Riv 
Kirk-Latty Mfg. 
Gieveland, Ohio 


Roasters. 
Lalance & Grosjean Mfg. Co., 
Chicago, Ti. 


Kirk-Latty Mfg. Co., — 
Cleveland, Ohio 


Rolls—Forming. 
Bertsch & Co., 
Cambridge City, Ind. 


Roofing Cement 
Connors Paint Mfg. Co., Wm., 
Troy, N. Y. 


Pa. 


Pecora Paint Co., 
Philade:phia, 


Roof—Flashing. 
Hessler Co., H. E., Syracuse, N. Y. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Roofing—Iron and Steel. 
American Rolling Mill Co., 
Middletown, Ohio 
Cortright Metal Roofin ey SR 
Ph elphia, Pa. 


Friedley-Voshardt oo 


Chicago, Ill. 
Inland Steel Co., Chicago, Ill. 
Merchant & Evans Co. 
Philadelphia, Pa. 
Milwaukee Coreqas 
Mi ilwaukee, Wis. 
National Enameling and Stamping 
Co., Granite City Steel Works, 
Sy City, Ill. 
Osborn Co., The J. 
Cleveland, Ohio 
Wheeling Corrugating Co., 
Wheeling, W. Va. 


Roofing—Tin. 
Taylor Co., N. & G., 
Philadelphia, Pa. 


Roofing—Zinc. 
New Jersey Zinc Sales Co., The, 
New York, N. Y. 


Rubbish Burners. 


Hart & Cooley Co., 
New Britain, Conn. 


Sal—Ammoniac. 


Specials Chemicals Co., 
Highland Park, Ill. 


Schools—Sheet Metal Pattern 
Drafting. 


St. Louis Technical Institute, 
St. Louis, Mo. 


Schools—Warm Air Heating. 


Northern Institute, 
Cleveland, Ohio 


Screws—Sheet 
Parker-Kalon Corp., 
New York, N. Y. 


Screens—Perforated Metal. 
Harrington & King Perforating 
Co., Chicago 


Shears—Hand and Power. 
Doubile-Duty Elbow Co., Aurora, Ill/ 
Marshalitown Mfg. Co., 

Marshalltown, Iowa 
Peck, Stow & Wilcox Co., 

Southington, Conn. 
Unishear Co., The, New York 
Viking Shear Co., Pa. 


Sheets—Black 
American Rollin: 
Ohio 


le town. 
Davis Co., Inc., C. S., Chicago, Ti. 
Inland Steel Co., Chicago, Ill. 
Merchant & Evans Co., 
Philadelphia, Pa. 


Milwaukee Co: ti . 
te Wis. 


National Enameling and Stamping 
Co., Granite City Steel Works, 
ranite City, Ill. 

Osborn Co., The J. a a4L.aA 


eveland, Ohi 
Taylor Co., N. Ohio 
se Phiiadeipnia, Pa. 


Wheeling Gane “ 
~ Rng WwW. Va. 


American Rolli Mill Co., 
iddietown, Ohio 
Merchant & Evans Co., 
Philadelphia, Pa. 


and 
i. Mill Co., 


Sheets—Tin. 
Davis Co., Inc., C. 8., Chicago, Ill. 


Merchant’ & Evans 
Philadelphia, Pa. 
National Enameling and 
Co., Granite ~~ Steel Works, 
ranite City, Il. 


Taylor Co., N. & G., 
Philadelphia, Pa. 


Sheets—Zinc. 
New Jersey Zinc Sales Co., 2, 
New York, N. 
and Tiles—Metal. 


Shingles 
Cortright Metal Roofing Co., 
Philadelphia, Pa. 


Hopson & Co., W. C., 
Grand: Rapids, Mich. 
Milwaukee Corr ting Co. 


Wheeli Co ony aukes, sees 
eelin. ° 
’ vrs heeling, WwW. Va. 


Shing 
Sall Mountain Co., Chicago, Ill. 


Shingles—Zinc. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Diener Mfg. Co., G. W., 
Chicago, Ill. 
Sky ywcon 

David Lupton’s Sons Co. 
Philadel} hia, Pa. 
Milwaukee elle 


ukee, Wis. 
Smoke Pi Iron. 
Heating Sy*tems & Supply Co., 
icago, Ill. 


Snips 
Peck, Stow & Wilcox Co., 
Southington, Conn. 
Solder. 
Chicago Solder Co., Chicago, Ill. 
Double-Duty Elbow Co., Aurora, Ill. 


Milwaukee Corruga 
Milwaukee, Wis. 


Soldering Furnaces. 
Bernz Co., Otto, Newark, N. J. 
Burgess Soldering Furnace Co., 

Columbus, Ohio 


Clayton & Lambert Mfg. Co. 
Detroit, Mich. 
Diener Mfg. Co., G. W., 
Chicago, Ill. 
Double Blast — Co., 
orth Chicago, i 


Quick Meal stove Go 
St. Louis, Mo. 
Thermo Gas Furnace Co., 
Chicago, Iil. 


Soldering Supplies. 
Double-Duty Elbow Co., Aurora, Ill. 
Special Chemicals Co., 

hiand Park, Ill. 


: David Lupton’s Sons 


Di Mfg. Co., G. 
greets, _ = 1m. 


Hessler Syracuse, N. Y. 
Richards- Mito’ Mfg. Co., 
Aurora, IIL 
Stars—Hard Iron Cleaning. 
Fanner Mfg. Co., Cleveland, Ohio 


Friedley-Voshardt Co. 
Chicago, Ti. 


Gerock Bros. Mfg. Co., 
St. Louis, Mo. 
Steel Stampings. 
American Tube & Stamping Co., 
Bridgeport, 


Conn. 
Stove Pipe Reducers. 
Allred Mfg. Co., Indianapolis, Ind. 


Milwaukee Corrugating Co. 
Milwaukee, Wis. 


Stoves—Camp. 
Quick Meal Stove Co., 
St. Toute Mo. 
Stoves—Gasoline and be 
Quick Meal Stove oa 
Louis, Mo. 


Stoves and Ranges. 
Cleveland Cooperative Stove Co., 
Cleveland, Ohio 
Cox Stove Co., A’ 


bram 
Philadelphia, Pa. 
Gray & Dudley Co. 


Nashville, Tenn. 
Oakland Foundry Co. 
Belleville, Il. 
Peninsular Stove Co., 
Detroit, Mich. 
Quick Meal Stove = 


St: Louis, Mo. 
Thatcher Co., .. 


Newark, N. J 
American Bisel a wire 
Chicago, ™m 


Mention AMERICAN ARTISAN your reply—Thenk yout 


Tile 
Pecora Paint Co. 
Philadelphia, Pa. 


Tinplate. 
Davis Co., Inc, C. 8., Chicago, Ill. 
Milwaukee Corrugating Co., 
Milwa ukee, Wis. 
National Bnameling and Stamping 
Co., Granite City Steel W 
poare City, Ti. 
Osborn Co., The J. L. A., 
Cleveland, Obie 


Taylor Co., N. & G., 
Philadelphia, Pa. 


Tin—Perforated. 
Harrington & King Pyeecoting, 
Co., Chicago, Iii. 


8. 
Bertsch & Co., 
bridge City, 


Cam Ind. 
Chicago Elbow nem. Co., 


k Park, ™. 
Dreis & Krump Mfg. Co. 
cago, mi. 
Great Lakes Supply Co., 
South Chicago, Ti. 


Hopson & Co., W. C., 

Rapids, Mich. 
Marshalltown Mfg. Co. 

alitown, Iowa 
Osborn Co., The J. M. & 


Cleveland, Ohio 
Peck, Stow & bys: Co., 


Conn. 

Unishear Co., The, New York, N. Y. 

Whitney Mfg. Co., ~" _ 

Whit: Metal Tool Co. i 
ney Me 

Rockford, I. 


Sh. Newark, N. J. 
ene 


a nts Co., 
um bus, Ohio 

Clayton & testo ate Co., 
troit, Mich. 
Diener Mfg. Ce., G. W., in 
Double Blast Mts. ie 
Quick Meal steve Oe o. 


Stn ‘Chicago, m 
St. Louis, Mo. 


Vv 
Arex Company, Chicago, 
Aeolus Dickinson Co., Chicago, Ill. 
Berger Bros. Co. 
Philadelphia, Pa 
Friedley-Voshardt Co., 


Chicago, Ill 
Hopson & Ce., W. C. 
Grand Ra Mich 
Philadeit hia, Pa. 
Milwaukee Corrugating Co, 
Milwaukee, Wis 
Royal Ventilator Co., 
Philadelphia, Pa. 
Standard Ventilator Co., 


wish Pa. 
Sturtevant Co., Boston, 
Thomas & Co., The, 
Ohio 
Ventilators—Ceiling. 
Bagiesfield Ventilator Co., 
Indianapolis, Ind. 
Hart & Cm Co. 
Britain, Conn. 


5 Fu ad 
sary Furnace Gieveland, Ohio 


Independent Register Co. 


Cleveland, hi 
Tuttle & Bailey Mig ce O° 
New York 
Windows—Steel. 
David Lupton’s Sons Co., 
Philadeiphia, Pa. 
Wire—Electrical. 
American Steel & Wire Co., 
Chicago, Il. 
Wire 
American Steel a'Whee Co., 
Chicago, Iii. 


American Steel Neal a Wine ire Co., 
Chicago, Ml. 


Coes Wrench Go 
orcester, Massa. 


Zinc—Nickel 
American Nickeloid Co., 
Peru, Tl. 


Zinc, 
Merchant & Evans Co., 
Philadel hia, Pa. 
New Jersey Zinc een” 
w York, N. Y. 
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WANTS AND SALES 


For paid yearly subscribers, AMERI- 
CAN ARTISAN AND HARDWARE 








ADVERTISEMENT IN AMERICAN 
ARTISAN AND HARDWARE 
RECORD.” 


‘BUSINESS CHANCES 


LIGHTNING RODS—Dealers who are 
comes tees, &o will mak 








money for our latest Fac- 
tory to We employ no 
salesmen and save you overh 


DIDDIZ 


For Sale — Hardware and tin -~ in 
Denver,.Colorado. One of the best sho 
in city. a | of work and fine business. 
Cheap rent, fine equipment. Must sell. 
Will stay with buyer a few months if 
necessary. Business will run about $5,000 
eash, stock, fixtures and trucks. Address 
A-76, care AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, anote 
t 


For Sale—Sheet pea. manufacturing 
sauipped of the late Cc. W. + Rt A 








with machines and 
tin work. Tatabliched: 35 


A woptertul ° vay A te ere in 
ness. ue or quic e 
duced to $2,500 cash : 


. Address 1754 Blake 
Street, Denver, Colorado. 3-3t 


+ Bg IE ap gy ag 4 
equ w 00) oc op 

ee we ee ee a it 
room modern house on same lot 3%x9 
Aer Bs close in 5 oa = location — 


reite F. F.C. “Sberiia, 214° 214 south Wareh St. & 


Lansing, Michigan 


For Sale—$1,000 buys a well equipped 
sheet metal and radiator shop doing good 
business for seven years, located in a city 
of 22,000 pulation, good reasons for 

selling. rite for particulars to the 
Automobile Sheet Metal Company, corner 
4th and Market Street, Winona. *Minne- 
sota. 5-3t 


Wanted — To buy hardware stock in 
town of 1,500 population or more. Please 
state amount of cash necessary to pur- 
chase, volume of business last year and 
size of town in first letter. Address 
A-61, care AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, Ilinols. 


For Sale—First—class sheet metal shop 
with one-ton Ford truck. This shop has 
been established six years. Machinery in 
first-class condition. Good reason for sell- 
ing. Will sell cheap. Only a small cash 
payment needed. Call Vincennes 4146, or 
address 361 East 69th Street, Chicago, Il- 
linois. 5-3t 


For Sale—Stock of hardware. Tinners’ 
tools, — and truck. Inhabitants 4500. 

















Good on > g business. Best reason for 
selling. ould like to ‘get out of business 
on or before aay 15. If interested 
address A-73, ca CAN ARTISAN, 


620 South Michigan Avenue, Chicago, Tili- 
nois. 5-3t. 
For Sale—Hardware store selling radio 
—- nts together gl tin ay SEE. 

in a city of 10,000 in central mois. 





Stock invoices about a. 38 years in 
present mee Ad A-58, care of 
AMERICAN ARTISAN. 


620 South Mich- 
igan Avenue, Chicago, Minois. 3-3t 


BUSINESS CHANCES 
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SITUATION WANTED 





For Sale—Stock of hardware, $6,000 to 
$7,000, in a good farming country. Large 
territory. High school, two churches. W il 
sell or rent building. A good chance for 
a good tinner. Reason for selling on ac— 
count of old age. Address Asemissen & 
Klinger, Oelrichs, South Dakota. 5-3t 


For Sale—lstablished fully equipped tin 
shop in Port Arthur, Texas. Population 
40,000. Retiring on account of old age. 
Opportunity for a hustler. Address P. A. 
Wutke, 1712 Sth Street, Port Arthur, 
Texas. 5-3t. 


For sale—Sheet metal, heating, radiator 
shop and sporting goods, in the fastest 
growing town in the northwest. Best of 
reasons for selling. Address A-7l, care 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Illinois. 5-31. 


For Sale—Plumbing and heating shop 
in northern Iowa. eason for e@ pro- 
rietor’s death. For qeetoare address 

rs. D. E. Schrader, Charles Citiy, * 

4-3t 


HELP WANTED 


EEE EEE 

Wanted—Two good furnace salesmen to 
sell warm air heating systems direct to 
home owners in Moline, Rock Island and 
Davenport. Wonderful opportunity to 
make money. Will teach the fine points 
of the game. We sell and install the fin- 
est furnaces and heatin systems in 
America. Address General Manager E. A. 
Freed, 1530 3rd Avenue, Moline, amass. 

Wanted—As soon as possible an all 
around plumber and steamfitter. We have 
a steady position for a man that would 
like to settle down in Northern Illinois, 
appreciates a good job. Please state age, 
nationality and wages expected. Address 
A-67, care AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, Illinois. 




















Tinner Wanted—To work for yourself. 
Stop punching the clock. Wi $5.00 
stock and hand tools you can make $10 
to $20 day at home or travel.- I am 
doing it, so can you. Printed instructions 
$2.00. it $1.00 with letter and bal- 
ance when you make it. Address 
Miller, Goodland, Indiana. 
anted—First-class skylight and cor- 
nice makers as job workers who are 
skilled and accurate mechanies and are 
ucers. Iso about March 1 will need 
a worki foreman who can_ estimate. 
Stead . Fine growing city in the fin- 
est al ae climate. Union shop. Address 
Box 1936, St. Petersburg, Florida. 3-3t 


—Wanted—First-class tinner and furnace 
man who will be willing to invest not less 
than $500 in stock in the company, that 
can show a fair profit for the past three 
years. Must able to estimate tin and 








furnace work. Address Seeger Sheet 
Metal & Furnace Company, 660 3rd 
Street, Milwaukee, Wisconsin. 5-3t 





anted—Sheet metal and furnace man. 
Must be able to lay out work and figure 
job. Steady work year around. State 
w in first letter. Suburb of Gateege. 
Address A-59, care of AMERICAN 
ARTISAN, 620 South Michigan Avenue, 
Chi . Iiinoi is. 3-3t 
Wanted—Expert Sheet metal worker 
ONes. over 40 years of age) with ability to 
¥ ickly ant neatly, Anything in 
Sheet 


Good pay and steady work. 

Address Shop Foreman, P. O. Box 123, 
North Emporia, Virginia. 4-3t 
Wanted—First-class tinner and sheet 
metal worker in Illinois town of 10,000. 
Steady job for the right man. Do not 
apply unless competent. Address’ A-62, 
care AMERICAN ARTISAN, 620 South 
Michigan Avenue, Chicago. Illinois. 3-3t 
Wanted—Good tinner and sheet metal 
worker. Knowledge of ae desirable, 
put not necessary. Not over 35 years of 











. city. Good wages paid to man 
who can deliver. Address Milton L. Kisler, 
Alexander City, Alabama. 6-3t. 

Wanted—Tinner. Must be first class in 
all lines of sheet metal work. Steady job 
for man knowing his line. The etal 
Products Co., 118 N. Weber, Colorado 
Springs, Colorado. 4-3t 


SITUATION WANTED 


Situation Wanted—Young married man 
wants position as tinner, plumber and 
furnace man in Iowa, Minnesota or Wis— 
consin. State salary in first letter. Steady 
job only considered. Address Harold J. 
Kelleher, Clear Lake, Iowa. 5-3t 











Situation Wanted — By sheet metal 
worker and warm air furnace man. Forty 
qeare of age with 22 years’ experience. 

ve run my own shop for past 12 years, 
ruagasag 20 —_ as nine men. Thoroughly 
unde nd t business as well as the 
mechanical end. Am quick and active. 
Would like to make a change. Position 

must be something above the average. 
Would censider es and commission. 
Address G. C. assel, 520 Eagle 
Street, Niles, Michigans 1-3t 


Situation Wanted—Shop foreman would 
like to hear from furnace manufacturers 
that are interested in the manufacturer of 
tin and galvanized furnace pipe elbows, 
etc. You can produce double safety pipe 
for 1 cent per foot. Furnace casings and 
hoods at prices that will surprise you. Ex- 
pect to save more than my sa from 
the start. Address A-66, care AMERICAN 
ARTISAN, 620 South Michigan Avenue, 
Chicago, Illinois. 4-3t 


Situation Wanted—By March Ist. By a 
first class combination plumber, tinner, 
steam fitter and all around repairing. Pre- 
fer a job with some good hardware firm. 
Married, want steady position the year 
around. Please state wages in first letter. 
Address A-70, care AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago, 
Illinois. 4-3t 


Situation Wanted—Position by first class 
sheet metal worker. Can do anything in 
sheet metal line and layout own patterns. 
Forty years of age. Can do estimating and 
fully capable of taking charge of shop as 
foreman or superintendent. Expert on 
blower and ventilating systems. Address 
Arno C. Goethel, care Ludwig Hotel, Wi- 
nona, Minnesota. 5-3t. 














Situation Wanted—By a married man 
with twenty years’ experience in heating, 
am sheet metal, pump and wind- 
mil wo Do not use tobacco or liquor 
in any form. Can furnish the best of ref- 
erences. Can start work at any time. 
State wages in first letter. Address A-75, 
care AMERICAN ARTISAN, 620 South 
Michigan Avenue, Chicago, Illinois. 5-—3t 





Situation Wanted—Live wire furnace 
and warm air heating engineer would like 
to get in correspondence with warm air 
furnace manufacturers that are interested 
in operating a retail furnace business in 
Milwaukee, Wisconsin. Address A-65, care 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Illinois. 4-3t 


Situation Wanted—I am open for a 
proposition on a commission basis with a 
reliable concern RL sell plumbing or sheet 

metal goods on the road. Also have some 
anese and Lammy - as 5 tools _—— will sell 
cheap. Address M., P. O. Box 27, Oswego, 
Illinois. 4-3t 

Situation Wanted — By sheet metal 
worker as shop man or inside foreman. 
Good on cornice, skylight, heating, ven- 
tilatieon and blowpipe on me and all 
classes of sheet metal work iddle age. 
Steady job. Address D. C. C., 948 North 
Illinois Street, Indianapolis, Indiana. 5-—3t 


Situation Wanted — Hardware man 
wishes to connect with Al firm. Have had 
12 years’ experience. Only steady position 
considered. Married. Can give A-1 refer- 
ences. Address A-74, care AMERICAN 
ARTISAN, 620 South Michigan Ave., Chi- 
cago, Illinois. §-3t. 

Situation Wanted—By a first class tin- 
ner and furnace man. Steady and reliable 
would like position with some good firm 
in Wisconsin or Illinois. Address A-64, 
care AMERICAN ARTISAN, 620 South 
Michigan Avenue, Chicago, Illinois. 4-3t 


Situation Lae go like to hear 
from some good firm that wants a com- 
petent man, experienced in furnace work 
and other branches of the trade. Address 
A-55, care AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, = 

Situation Wanted—By married man, 43 
years old — speaking, competent in 
sheet metal, urnace and plumbing. Can 
also do well work and clerk in hardware 
store. Address A-54, care AMERICAN 
ARTISAN, 620 South Michigan Avenue, 
Chicago, Illinois. 2-3t. 


Situation Wanted—By young married 
man. Experienced tinner an furnace 
man. None but steady position desired. 
Prefer Wisconsin, Northern = we 
Southern Minnesota. Address 

AMERICAN ARTISAN, 620 Sc South 3 Michi- 
gan Avenue, Chicago, Illinois. 3-3t 
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TINNERS’ TOOLS 


SPECIAL NOTICES 





January 30, 1926 


SPECIAL NOTICES 





Wanted—Set of used tinners tools and 
machines including an eight foot brake. 
State condition and price. Address E. W. 
Hiatt, Sarasota, Florida. 4-3t 


Wanted — A complete set of tinner’s 
tools. Address A-63, care of AMERICAN 
ARTISAN, 620 South Michigan Avenue, 
Chicago, nois. 3—3t 


Wanted—To buy second hand tinners’ 
shop tools. Address C. D. Averill, Way- 
land, Michigan. 3-3t 


For Sale—1l circle shear 60-in. circle, 
6-in. Diameter cutters. Power driven to 
cut %-in. Also one tinners’ brake—Dreis 
& Krump 16 gauge 48-in. wide. Address 
A-68, care A! ICAN ARTISAN, 620 
South Michigan Avenue, Chicago, —— 














Wanted—Double seamer to make wash 
boilers 14% in. bottom, 19% in. diameter. 
Top, 20 ins. high flaring dise, 26 gauge 
material. Also throatless shear. State 
make, condition and lowest cash nce. 
Address P. O. Box 147, Comfort, Pry 








SPECIAL NOTICES 


Special Notices — displayed 
want ads—are charged at the 
rate of $3.00 per inch per in- 
sertion. 





PRACTICAL HEATING MAN 
WANTS POSITION 


All around heating and plumbing ex- 
pert looking for a change. Superin- 
tendent, estimator, or direct charge 
with responsible firm. 

I am a practical plumber holding 
state license; good draftsman and 
thoroughly acquainted with vapor, 
vacuum, steam, water and warm air 
heating. Have laid out and installed 
jobs in small to large offices and pub- 
lic buildings. Use standard code in all 
warm air work. At present employed. 
Would consider a change. Prefer Cal- 
ifornia. Not afraid to work, am not 
looking for a snap. Address L-45, 


care AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, 
Illinois. 3-1t 





WANTED 


A first class hustling city furnace 
salesman, one familiar with house to 
house canvasing preferred. Commis- 
sion. Address L-46, care AMERICAN 
ARTISAN, 620 South Michigan Avy- 
enue, Chicago, Illinois. 5-8t. 











The 
ATENTS (| =. 
HUBERT E. PECK The strongest, m 
Patent Attorney = cheapest 
Barrister Bldg., WASHINGTON, D. C. The 
and 
can Be used 
TIN SHOP FOREMAN POR SAL 


A foreman experienced in the man- 
ufacture of Tin Furnace Fittings can 
secure permanent connection with 
large manufacturer in central states. 
A man capable of bigger things than 
his past opportunities have ted 
will find this just what he has been 
wishing for. Give details of age and 
experience in first letter. Address 
L-43, care AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago, 
Illinois. FE 1-tf 





FURNACE SALES 
EXECUTIVE 
WANTS POSITION 


Young, active furnace man who 
knows warm air heating by reason of 
actual experience and who has been 
responsible for developing sales and 
selling systems and ideas, is open for 
position with any good furnace manu- 
facturer. Will furnish references as 
to ability and character. Want to 
connect at once. Address L-36, care 
AMERICAN ARTISAN, 620 South 
Michigan Avenue, Chicago, - ayy 


SALESMAN WANTED 


To sell high class competitive 
type cast furnace, also a complete 
line of furnace accessories in the 
State of Illinois. Address L-44, 
care AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, 
Illinois. 2-3t 












Manufactured 
b 


y oY 








FOR SALE 
Plumbing, Heating, Sheet 
Metal Shop and Hardware 


rr of ney — two munity. Oaly 
industry and ranc eo 

shop in city. Plenty of w 

sell with or without building. Good 
location. Stock and equipment seven 
thousand dollars. With building four- 
n= omens. “po cost of building 
and lot, stock an uipment, twen 
three thousand. W pees 9 on f 
count of going back to ranch. About 
four thousand cash, balance on easy 
terms. Address W. R. Cronk, Box 
474, Glenrock, Wyoming. 25-3t 


ing Business For Sale 


Having developed a new item and wish- 
ing to devote our entire time to it are offer- 
ing for sale our business of manufacturing 
Auto Radiator Repairing Tools and Supplies. 
This is a well established business with items 
recognized nationally as standard equipment. 
Can be moved or conducted in its present 
location and building. F. L. Curfman Mfg. 
Co., Maryville, Missouri. *3-4t 


SITUATION WANTED 


As Sales Manager or Assistant to 
the Sales Manager of a good respons- 
ible stove or furmace company by 
young man who can show actual proof 
of his ability. Am not a “job hunter” 
but am looking for a connection with 
good possibilities as I feel I have out- 

own my present ition. Address 

30, care AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago, 
Illinois. 22-4t 

FURNACE SALESMAN 
WANTED 

Good territory. Commissions on 
sales, discounts and volume. Address 
L-47, care of AMERICAN ARTISAN, 
620 South Michigan Ave., Chicago, 
Illinois. 5-It 

















4 
(a0 


i ” 

mak, “A 

Tena si.< | 

i lena Sines te bree atta olor, ee eco eee 


saunas shan t tak 
owe it to the St. Louis Technical I 


one-herse sho 
opportunity for ambitious men, 


H Baek eae Ate 








course, and my business has grown wonderfully since, and 
LEARN TO BECOME A CONTRACTING ESTIMATOR SALESMAN! 


Shops are now putting on Salesmen to do Estimating and bring in the work. The 
will have to struggle harder as time goes on. 
as high as 12 Estimators and pay from $35 up to $75 a week. 


OPPORTUNITY IS CALLING YOU—PREPARE NOW 
tudies in Estimating have just been rewritten and redrawn and represent the 
fast a. all branches of Sheet Metal Estimating and Contracting. 
Mechanics, Salesmen, Foremen, Employers, Manufacturers, etc. 
WE TEACH YOU IN YOUR OWN HOME, PERSONAL, CLEAR, DIRECT 


We have a superior Service for you; the cost is ve 
tional training is here during the long Winter Evenings. WRITE. 


Fall information Free. 
SHEET METAL DESIGN AND PATTERN DRAFTING 


SHEET METAL CONTRA 
ST. LOUIS TECHNICAL INSTITUTE ©. W.Kothe, Prin. 4543 Clayton Ave., ST. LOUIS, MO. 





I 


Some shops employ 
It is the one big 


It is for 


eS time for addi- 
Select your Course. 


ACE HEATING 
TING ENGINEERING 
AND ESTIMATING 








_ hen wortting mention AMBRIOAN ARTISAN—Thank you! 
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Winter Nights Are Reading Nights---Read These Books 


oy The Universal Sheet Metal Pattern Cutter Vols. 1 and 2 
By Neubecker 

ERE are two books that can’t be beat. They are the most 

practical and useful treatises on the subject, 

Work of all the branches of the trade and the broadest scope 
of details are found—inside and outside work—smal! jobs and 
=e — complicated are shown, explained and profusely illus- 
rate 

The first volume deals with all types and kinds of inside 
small and large sheet metal work, 

The second volume of this practical work deals with the more 
advanced branches of sheet metal work, in fact is largely de- 
voted to the architectural end of the business, It consists of 
400 double column pages and is illustrated with 711 engravings 
showing all methods under treatment, as well as perspective 
views of the subjects of the patterns, and other demonstrations 
in their finished state. It includes drawing, full sized detailing 
and lettering, development and construction of sheet metal 
cornices and skylights, leaders, copifigs, pediments, circular 
work, dormer and bay windows, sheet metal ornamentations, 
electrically illuminated signs, hollow metal windows, frames 
and fire doors, metal roofing, etc. 

The volumes are bound. in heavy cloth and each measures 
9x12 in. Each contains over 380 pages and 680 original draw- 
ings. Price $7.50 each. 

Exhaust and Blow Piping 
By Hayes 
pF xHAvst and Blow Piping has had an unusually big demand, 

A fresh supply is now off the press and is in our hands for 
immediate delivery. It has an invaluable treatise on the plan- 
ning, cost, estimation and. installation of fan piping in all its 
branches giving all necessary guidance in fan.work blower and 
separator construction, 159 pages, 5x8. 51 figures, Cloth, $2.00. 

Automotive Radiator Construction and 
By F. L. Curfman and T. H. Leet 

ANIONS interested in Radiator Repairing will find the 185 

Pages of practical instructions and the 120 illustrations 
showing actual construction and repairing a big help. In a con- 
densed manner some four to five thousand answers to questions 
are given. It is thoroughly practical as both authors are men 
of wide experience in this work. Printed in large, easy to read 
type. Measures 5% x9 inches. Price $2.50, 


Sheet Metal Duct Construction 
By Neubecker 

A TREATISB on the construction and erection of heating and 
ventilating ducts, including the cutting and forming of the 
metal, the laying out of the elbows etc. A practical expert 
wrote this book and you'll find that it covers the subject thor- 
oughly. By William Neubecker. Bound in cloth, 194 pages, 

217 illustrations, Size 5% x 8% in. Price $2.00. 

Sheet Metal Workers’ Manual 
A ™aV book produced by the combined efforts of L. Broemel, 
a practical man, and the late Professor J, S, Daugherty, in- 
structor in Sheet Metal Work at the Carnegie Institute of Tech- 
nology, Pittsburgh. Pattern drafting~-is its biggest feature; not 
| only tells how to make the pattern, but how to develop it with 








modern machines and tools; gives valuable assistance on sol- 
dering, brazing, welding, crimping, beading, straight, circular 
and irregular cutting, in fact covers every angle of the trade, 
Bound in leatherette; 500 pages; more than 400 pen drawings 
and illustrations. Price $2.00. 
Essentials of Sheet Metal Work and Pattern Drafting 
By Professor J. 8. Daugherty 

NVALUABLE to the sheet metal worker, contractors and in- 
structor, as well as an elementary and advance course for 
vocational and trade school students and apprentices. Some of 
the subjects covered are pattern cutting, soldering, edging, wir- 
ing, radial line development, pipes, elbows, miters, pitched 
covers and flaring articles, pipe intersections and tee joints, 
181 pages, substantially bound in blue cloth; profuseful illus- 
trated. Price $1.50. 


The Ventilation Handbook 
By Charles L. Hubbard 

PRACTICAL book designed to cover the principles and prac- 

tice of ventilation as applied to furnace heating; ducts, flues 
and dampers for gravity heating; fans and fan work for ven- 
tilation and hot blast heating by means of a comprehensive 
series of questions, answers and very plain descriptions easy to 
understand, 


$2.00. 
and Labor Savings Methods for Sheet Metal Workers 
Vols. 1 and 2 

OLUME I. There are hundreds of ideas and expedients, all 

contributed by sheet metal workers throughout the country, 
illustrated by cuts and original drawings. Cloth bound. Size 
4% x7 in. Price $1.00. 

Volume II written in same popular style as Volume I. Places 
at your disposal a comprehensive collection of ingenious ways 
of executing many practical tasks in much more simple way 
than if done in the regulation manner. Also contains special 
articles on Automobile Repairing; gives a very practical series 
of illustrated directions on erecting metal ceilings with ten 
BR guide rules which will save time, trouble and expensive mis- 


























takes, Price $1.00. 
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SPANISH 
METAL TILE 











Titelock Protection 
and Beauty with any 
Style of Architecture 


AriOus styles of Milcor “Titelock” Metal Tile, 
Slate and Shingles are especially adaptable 

to each authentic architectural motif. For ex- 
ample, Milcor “Titelock” Spanish Tile produces 
the picturesque roofs of the Spanish and Italian 
designs, while Milcor “Titelock” American Tile 
gives the effect of heavy slate so desirable with 
the popular English~Cottage and French styles. 


And Milcor roofs are more than good looking. 
They are firesafe, weatherproof, proof against 
cracking. They are locked on—can't disengage, 
warp, curl or rot. They positively lock out 
rain and snow. The air pockets formed under 
Milcor Roofs help insulate against heat in 
summer and against cold in winter. P i 

as they do, every quality that makes for satisfac- 
tion in their durability and pride in their beauty, 
it seems, we confess, too good to be true, that 
Milcor metal roofing is also decidedly economical. 


Do not confuse Milcor “Titelock” Metal Roofs 
with ordinary metal roofing. Investigate! 


Made from Terne Plate Painted Red or Green, 
Terne Plate Galvanized, Pure Zinc or Pure Copper. 
Also made in the famous, pure, rust-resisting 


sao Po 


MILWAUKEE CoRRUGATING COMPANY 
MILWAUKEE, WISCONSIN 
Chicago, Ill. Kansas City, Mo. La Crosse, Wis. 





MILCORS- 


“TITELOCK” 
METAL 








Tudor Half Timber—Milcor metal 
slate — hee: pep tl 
especially appropriate s' ’ 
and can be painted to produce 
a fine shingle effect, if desired. 
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Data Book Free 


This illustrated book should be in 
your files. It contains all desired 
information and specification data 
on “Titelock” Meral Roofing and 
trimmings and other sheet metal 
building i i tary 
copies will be mailed on request. 
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